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INCORPORATED UNDER THE LAWS OF THS STATE OF NEW JERSEY 


The Prudential Insurance Company of America 


HOME OFFICE 
NEWARK, N. J. 
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Insurance Comp any 


NORTH AMERICA 


ASSETS 

Borde atid Stoeks. onc ccc ccc cceccecccenccvsccecsevcsdée $24,280,745.19 
Cagle Ris. s.c0.cc se cece isltwawesesueteess aed etees 2,395,335.33 
Premiums in course of transmission. ......-+-++eeeeeseees 3,203,681.96 
A GUROE BAROUE ino ovo 5 ccc ccc lowes ce etteseesnarecenass 921,650.92 

EGMiscivcaccudavetstcsensdacnscdqeeewencnadses $30,801,413.40 

LIABILITIES 

CORON ai. occ Calnch nncecekdewncdeadespoetsweGmausacad $4,000,000.00 
Reserve for Reinsurance. .........scccececccccceccccces 12,217,808.92 
Reserve for Unpaid Losses. ......-+--sseeereecceceecees 4,594,236.33 
RROSOLVE (OF TAMER. 66 oc cccc ccc scsconcceccsecncceceeses 1,030,000.00 
MIMI a oc aia date olan Co nag wade cease cde We alaemwncaaace 8,922,516.93 
Allo OEE LIA GNIIOS soo. oicc a deve ciscedcetcsteccsvcseeccces 36,851.22 

"Total Eamiee. <6 co occccsccescceccacenccoodes $30,801,413.40 
Surplus to Policyholders,.........-++s+seeeseeeeeeeres $12,922,516.93 
Losses paid since organization.........++-+++eeeeeeees 203,147,689.78 


The Oldest American Stock Insurance Company 


Metropolitan Managers Marine Department Managers 
Darby, Hooper & McDaniel Platt, Fuller & Co. 
59 John Street 27 William Street 


Brokerage and Service Department 
CHARLES F. ENDERLY, Mer. 
111 William Street 
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openings in North Carolina 
to a limited number of men 
able to furnish good references 


SOUTHEASTERN 
LIFE INSURANCE CO. 


of Greenville, S. C. 


C. W. ESTES, Supt. of Agents 
| Columbia, S. C. . 


= 










|| Ts 








uly 


er 








Tittees 

















< SST OTT}: ifht: ilfi tii iit yi i 











wes, = 2 DP, 
Saar a am. Sed 

















—— 


ATUL LU EAE 


i Rt tare, ee 














ene 














Entered as second-elass matter June 28, 1879, at the Pest 


Office at New York, N. Y., umder the Act of March 8, 1879 


THE SPECTATOR Thursda; 














AMERICAN 

SURETY 

COMPANY 

of NEW YORK 
100 BROADWAY 


SURETY BONDS 
BURGLARY INSURANCE 























JOHN P_MUNN..M.D ||¥ || &Good men, whether experienced in life 
F insurance or not, may make direct con- 
FINANCE COMMITTES . tracts with this company, for a limited ter- 


{PRESIDENT} 


CLARENCE H. KELSEY 


Pew. Title Guaranteeand Trust Co. 


WILLIAM H. PORTER 


Benter 


ritory if desired,andsecure forthemselves, 
in addition to first year’s commission, a 
"renewal interest insuring an income for 
the future” Address the Company at its 
Home Office, No. 277 Broadway, N.Y: | 





EDWARD TOWNSEND 
Pres. Lnporters © Traders Nat. Bank 
































A BOOK YOU CAN’T AFFORD TO MISS 


The Real Estate Educator 


By F. M. PAYNE—New Edition 


A repository of useful information for ready reference, 
especially designed for Real Estate Investors, Operators, 
Builders, Contractors, Agents and Business Men. 


The New Edition contains The Torrens System of Regis- 
tration, Available U. S. Lands for 
Homesteads, The A B C’s of Realty, 
Mechanic’s Lien, Workmen’s Com- What you NEED 
pensation Act, Income Tax Law, to know, what you 
Employer’s Liability Act, Statute OUGHT to know, 
of Frauds, How to Sell Real Estate, what you WANT 
How to Become a Notary Public or to know—placed at 
Commissioner of Deeds, and other your fingers’ ends. 
useful information. 














It gives in the most condensed and practical form 
the essential ‘‘Pointers’’ of Real Estate transactions. 
The cost might be saved 500 times over in one trans- 


action. 
246 Pages; Cloth, $1.50 Postpaid 


THE SPECTATOR COMPANY 


CuicaGo OFFICE 135 WiLi1AM STREET 
INSURANCE EXCHANGE NEW YORK 











We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 


135 William Street, New York. 




















The Acid Test for Strength, 
Liberality, Service and Low Cost 


places 


LD) : 
Segal ae 
IFE INSURANCE COMPANY 


OF BOSTON MASSACMUSETTS 


high on the list 


CAPABLE AGENTS WANTED 




















Liberal renewal contracts for good producers 
of business. For full particulars write: 


Southland Life Insurance Co. 
DALLAS, TEXAS 
HARRY L.SEAY, President 


L. LINZMEYER, Vice-Pres. and Actuary 
A. S. Doerr, Vice=President 
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INDISPENSABLE TO EVERY LIFE AGENT 


Three Companion Pocket Publications 
Unequaled as Canvassing Documents 


THE STANDARD WORK ON PREMIUM RATES AND POLICIES 


The Handy Guide 


Premium Rates, Applications and Policies 
TWENTY=-EIGHTH ANNUAL EDITION, 1919. 


The only work giving complete premium rates and policy 
forms of 165 companies. 

The Handy Guide presents the facts concerning premium 
rates, surrender values, policies and applications of the active 
life insurance companies of the country. 

Its value to every progressive agent is incalculable. 

In the many years of its publication The Handy Guide has 
maintained the highest reputation for reliability and complete- 
ness. 

Price, in flexible binding, $3.00 


Vest Pocket 
Life Agents’ Brief 


1919 EDITION 


The most convenient work on premium rates, net cost, cash 
values and policy provisions. 

Premium rates for 125 companies shown at a glance. All 
companies listed under each age. 

Policy provisions clearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses. 

Net cost shown for ten years of actual experience. No 
estimates or guesswork. 

Cash values presented in most comprehensive form. 

The best and cheapest work for agents. 


Price, in flexible binding, $1.50 


THE MOST COMPLETE BOOK ON DIVIDENDS 


Annual and 
Deferred Dividends 


1919 EDITION 


Presenting in compact form the amount of annual dividends 
payable in 1919 on the three leading forms of policy contracts, 
viz: Ordinary Life, Twenty-payment Life and Twenty-year 
Endowment at ages 25, 30, 35, 40, 45, 50, 55 and 60, and 
covering twenty years of issue. 

Also dividends paid in 1918 running back thirty years and 
by five-year periods prior. 

Complete showing of net costs for each of the past ten years, 
as well as under the present schedule. 


Price, in flexible binding, $2.00 
ORDER THESE THREE PUBLICATIONS TODAY 
Liberal Discount Allowance on Quantity Orders 


THE SPECTATOR COMPANY 


CHicaco OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 





EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’’ 





Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 
Insurance to November Ist, 1919, for $2.00 


Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 








Service 

Security 
Satisfaction 
Fireman’s Fund first 

















IN THE CENTER OF THE U.S. A. 


is located a big, vigorous, and growing institu= 
tion of Life Insurance. 


Our geographical location enables us to render 
exceptional service to our policyholders and field 
force. 


Over $180,000,000 of insurance in force. 


Investigate for yourself. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


SAINT LOUIS, MISSOURI 
M. E. SINGLETON, President 
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THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 
ACCIDENT CREDIT 
HEALTH { BOILER 
AUTOMOBILE LANDLORDS 
TEAMS ELEVATOR 
COMPENSATION ? GENERAL LIABILITY 
Established)" f@eteDye 1869 

, "ENGLAND 

LONDON GUARANTEE 2 ACCIDENT. CO., Ltd, Cewcacvano™ 


Head Office: CHICAGO, ILL. F. W. LAWSON, Giant Manager 





F..J. WALTERS, Resident Manager, 55 jae Street, New York. 
STOK PACKARD, HAUGHTON & SMITH 
434 Walnut Street, Philadelphia, Pa. 


‘ Resident Managers 
EEMER A. LORD & CO.. Resident Managers 145 Milk Street, Boston, Mass. 


THE VERDICT OF THE GREAT JURY 


Your success as an underwriter depends upon the verdict brought in 
by the greatest jury in the world—the American public. For sixty- 
eight years the Massachusetts Mutual has been building up a nation- 
wide reputation. Its friends are everywhere and are ever ready to 
testify to the faithful and efficient service that it always renders. There 
is no better company to buy from and no better company to sell for. 

Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies, 
MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 








Thursday 





Reserves and Surplus to Policyholders 


A Good Policy 


—aERN anes 63 ww 1” 
ort LIFE 
FE HEALTH 
Lo ACCIDENT 
NE OLICY 
NE REMIUM 


INSURANCE CoO. 
SEATTLE, U. S. A. 


Protection to you 
while living, andto 
yours afterwards 


Good Agency Cor- 
tracts to Reliable 
“Live” Insurance 
Men—Write today 





D. B. MORGAN 
President 


Home Offices, Northern Life Building 
Fourth Ave. and Seneca St. 




















Che Independent Order of Puritans 


Home Office—Suite 816 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
ie wipe teei fixed monthly income to 
Annuities Certificates eae teal yy onan of death or to your- 
self in case of disability or old age. 

Life Certificates 1@ year term, Whole Life and Endowment Plan. 
Combination Sick, Accident Annuity fon “ausinut lose si 
and Funeral Benefit Certificates or Accident ands 
a 
Funeral Benefit Paid 
on death from any cause. 

PAID TO MEMBERS, JULY 1, 1917, $852.234.97 

ANNUAL RESOUR CES $500,000.00 














An up-to-date progressive association possessing the strong features = 
Pe ae SS (American Experience Table of Moertality, 4 per cent) and 
onomic 
INSURANCE IN HORCE 3 $15,000,000.00 MONTHLY INCOME ANNUITIES 








The Sub agent who is producing a fair amount of 
good business would do well to tie up under our direct 
contract with the Company and secure home office 
assistance and full general agent’s commissions. 

The young company appreciates the value of a good 
representative. Here is a chance to grow with a 
growing company. 


PURITAN LIFE INSURANCE COMPANY 
Organized 1907 
HOME OFFICE PROVIDENCE, R. I. 





Cc. A. PALMER, Prest. S. D. ANDRUS, Vice-Prest. 
W. A. ELDRIDGE, Sec. and Managing Underwriter. 


The Inter-State Fire Insurance Co. 


OF DETROIT, MICHIGAN 
406-412 DIME BANK BUILDING 


OL 2 |S aree SR eEE COC ICG DEOL Ss CACET SET $616,934.38 
LIABILITIES, INCLUDING CAPITAL............ 558,387.67 

Ee pt NS oon 1005! 31 oe sp -ovsip's:0) siaeiolnieie sie elses $58,546.71 
SURPLUS TO POLICYHOLDERS................ $317,696.71 


AGENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 

















NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 


1 Liberty Street, New York 
OsEPH Special Agent | GUSTAVUS B. HOLT, Special Agt 
7056 Richion Ave, Detral, Mich. 72 Kilby Btreet, Boston, Mass. 
1 sh tiniebieees FRANK @. DELA HUNT, 
Terre Haute, Ind. 726 Racine oct, Milwaukeo, Wie 


eek Lanpence. Special Agus 





. C. D. 7 W. Lake 
G. GC. GRANDARA, Goad Aamnt 


Cambridge 
RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 

















ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Conipany 











Fidelity and Surety Bonds 
Accident and Health 
Monthly Payment 























Pennsylvania, 
A Company con 








A. J. SABATH, President 





CHICAGO BONDING AND INSURANCE CO. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


Licensed by the United States Government, the District of Columbia, and the following Statess 
Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana, 
Kentucky, 
ducting its business with an annual premium income of over ONE MILLION DOLLARS, with a policy 

outlined by its own Officers and Directors in co-operation with its own agents. 


WRITES 
Plate Glass General Liability 
Burglary Elevator 
Automobile Liability—Property Teams 


Damage and Collision 


Wisconsin, Maryland, Nebraska, West Virginia. 


O. F. ROBERTS, Vice-Pres. & General Manager 
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Inter-State Automobile Insurance Company 
ROCK RAPIDS, IOWA. 








Pai-up Capital. .......... cc ccccscccvcenine: $200,000.00 
Gross Assets June 30, 1919................ 503,400.00 
j The original Company writing term insurance on 
4 Automobiles. 


Most attractive proposition in the field. 





Notice the Growth 





1916 Premiamme:............25%. $ 24,777.00 
1917 TT On er eet 77,834.00 
1918 eC ee 262,118.58 


1919 ” ..(6 months Period)... 291,300.04 





Operating in Iowa, Minnesota, South Dakota, Nebraska, 
Kansas and Texas. Extending to other neighboring 
states. 








HOME OFFICE 


ROCK RAPIDS, IOWA 


N. HAMPE E. A. TONNE 
President Secretary and Manager 


Igoe ee ETE eae ee sere 
Seah SOE eA ee EN Oe eT 
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WM. B. CLARK, President 


A. N. WILLIAMS, . : Vice-President 


E. J. SLOAN, . ‘ ‘ F Vice-President 
GUY E. BEARDSLEY, Vice-President and Secretary 
RALPH B. IVES, Vice-President, at Western Branch 
E. S. ALLEN, Assistant Secretary 


W. ROSS McCAIN, . 
W. F. WHITTELSEY, 
R. E. STRONACH, 

GEO. L. BURNHAM, . 


Assistant Secretary 

. Marine Vice-President 
. Marine Secretary 

. Comptroller 


FIRST RURAL OLD LINE 
COMPANY 


Low Participating rates double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of over three millions a year 
and have a particularly attractive proposition for men 


with clean records who can deliver the goods—as General, 


State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 




















MORE POWER TO YOU 





The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other life 
insurance company does as much to 
insure the success of its Field Force. 
Ask any Bankers Life Man or write. 


BANKERS LIFE COMPANY 
DES’ MOINES 


Fourth Edition—Revised 


OBJECTIONS AND ANSWERS 


By Ira C. Epwarps 





A book for life insurance agents designed to meet 
possible objections and evasions set up by prospects 
against life insurance. 


Full of Humor and Sound Common Sense. 
Meets all objections of the Scoffer and the Student 


Price per copy—$1.00. 
THE SPECTATOR COMPANY 


135 Wiiu1aAM STREET 
NEW YORK 


Cureaco OFFICE 
Insurance ExcHanGp 


























MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 





Policies Issued on the Weekly Plan Only 
*‘Our Record is Our Reputation” 





W. A. JOHNSON, Pres. J. A. WALKER, Secy. 

















MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do you want to secure a General Agency for yourself? If so, 


eee eee WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will pay, direct to the Insured at the rate o 
$50 PER WEEK during such disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE? 
— WHY should any man be aatisfied with a policy that would do 
ess 

Annual Premium, Age 35. Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 

General Agents wanted in the following States: sar gps oan ri 
——— Kansas, Michigan, Ohio and the District of Columbia. 

ress: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 
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THE NATIONAL INSURANCE JOURNAL 


THE SPECTATOR for half a century has been recognized as THE National Insurance Journal of the United States. 
The Service it gives week by week is unequaled; and that is supplemented by the numerous Insurance Works of The Spectator 
Company, the Largest Insurance Publishers in the World. 
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A MANAGER’S OPINION OF 
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hold of it, 





ATLAS ASSURANCE COMPANY LIMITED 


of London 


I began reading THE SPECTATOR in London about the year 1872. 
which came from America ever escaped my attention if I could possibly get 
so that I can now claim to be a constant reader of your paper 
for forty-six years, during which time you have certainly done much work 


of a high value to the insurance business. : 
Manager 
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A new and complete work of instruction for Investigators 
and Adjusters for Casualty Insurance Companies. 


INVESTIGATORS and ADJUSTERS 
HANDBOOK 


By Frep H. Regs, LL.M. 


A Text Book on Automobile, Team, General Liability, 
Workmen’s Compensation, Burglary and Theft Insurance. 


Part I—Investigation—Part II—Adjustment. 


A work needed by every investigator, adjuster, agent and 
broker dealing with casualty lines. 


Price in flexible binding, $2.50 
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ACCRUED INTEREST ON $1000 
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HE Great-West Life offers all the most ambi- 

tious Agent ean require. Unequalled Policies, 
liberal agency contract, selected territory and all 
manner of assistance by the Company. 





Ask for Agency terms 
THE GREAT-WEST LIFE ASSURANCE COMPANY, Head Office, Winnipeg 
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Detroit, Michigan Liberal Contracts to Live Agents 


ELMER HB. DEARTH Upto the minute policies. Write us. 
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Provident Life & Trust Company 


of Philadelphia 





The Thrift Campaign re- 
inforces the Provident agent’ s 
-~canvass for long endowment. 
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HOME LIFE INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 


The 59th Annual Report of the Home Life Insurance Company shows over 
Four Million Dollars paid to policyholders in 1918, of which over Seven 
Hundred Thousand was in dividends. ‘The influenza pneumonia epidemic 
caused an abnormal mortality greater than any experiénced in the Com- 
pany’s history, but notwithstanding this the assets show an increase of 
more than 1% and are now over Thirty-Six Million Dollars. 

The total insurance in force was increased during the year 8.6% and is 
now nearly One Hundred and Fifty Nine Million Dollars. 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agents. 
256 Broadway, New York, N. Y. 
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Organized in 1892. 
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Gives Safe Protection to Women and Children 
Lts Plans are Attractive 
Cares for Its Needy Sick 
Its Reviews Are Social Centers. 


Miss Bina M. West, Miss Frances D. Partridge, 
Supreme Commander Supreme Record Keeper 


Headquarters: W. B. A. Building, Port Huron, Michigan. 





Extracts from Report of Examination of 


Southwestern Life Insurance Company 
By the State of Texas, June 28, 1915. 


“It is noteworthy that this Company was organized 
without any promotion expenses.”’ 

“TI beg to report further that I find the Company in 
excellent financial condition. The volume of its business 
has steadily increased, its surplus is growing rapidly and its 
funds are being carefully conserved under expert supef- 
vision.” 


HOME OFFICE, DALLAS, TEXAS. 
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companies, news and educational articles, and 
convincing arguments rendering the prospect 
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men, are thus given wide public circulation, 
constituting the most valuable SERVICE to 
the insurance companies. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 
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HE fact that the Bureau of War Risk 
Insurance is pressing for an altera- 
tion of the present plan so that, instead of 
insurance being payable in 240 monthly 
instalments, the life insurance granted 
soldiers and sailors by the Government 
shall be paid under converted policies, in 
a lump sum, or under existing policies 
in not more than three annual instal- 
ments, and giving the policyholders the 
option of specifying which way the in- 
surance shall be paid, has caused consid- 
erable discusion both in and out of Con- 
gress. 

The monthly income plan is widely 
conceded to be one of the greatest im- 
provements devised in the life insurance 
field, and its acceptance by the Govern- 
ment in connection with its soldiers’ and 


a ae 
sailors’ insurance plan was generally re-- 


garded as a wise move. Of course, for 
the execution of the whole Federal plan 
of life insurance, it is most desirable and 
tmportant that there should be in charge 
Of its various activities underwriters who 
have been trained along life insurance 
lines and who are qualified by ample ex- 
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perience in the actual practice of life in- 
surance, and familiar with the problems 
of that business and their solutions or re- 
sults. 

Senator Smoot declared that, if lump 
sums were paid to beneficiaries, over 
ninety per cent of them would, within a 
very few years, be without money, and 
most of them would then be applicants 
for pensions. The primary purpose of 
the Government insurance plan was to 
make it a substitute for pensions, and 
with this end in view the men were 
granted insurance at about one-sixth of 
what the regular life insurance companies 
would have had to charge to cover war 
risks, 

In view of the fact that at the hearing 
of the sub-commitee of the finance com- 
mttiee of the Senate, it was developed 
that forty per cent of lump sums of in- 
surance paid to beneficiaries by life insur- 
ance companies are expended in the first 
year and another forty per cent within 
the second year, it would appear essential 
that, if the incomes of beneficiaries are to 
be conserved and wastage of the insur- 
ance prevented, it should be payable, as 
under the original plan, in monthly instal- 
ments. 

This plan is steadily growing in favor 
with the public and with insurance men, 
and it is believed that a large and increas- 
ing proportion of all insurance now being 
written is upon plans providing for the 
payment of insurance in monthly instal- 
ments. 

It would, therefore, be retrogression 
for the Government bureau to give the 
soldiers and sailors the option of specify- 
ing payment of their insurance in a lump 
sum or in two or three instalments. It 
might also come to involve the Govern- 
ment in tremendous expenditures within 
the next few years, instead of spreading 
the payments over a long series of years. 
Just imagine the extent of the debt which 
would have been loaded on the Federa! 
Government if all the money which has 
been paid for pensions since the civil war 
had been consolidated into lump sum 
payments immediately after the close of 
the war! 

It, therefore, seems obvious that from 
the viewpoint of both the Federal Govern- 
ment and the beneficiaries under soldiers’ 
and sailors’ policies, it is most advisable 
that such insurance should be payable on 
the monthly income plan, as originally 


33 





Editorial 


provided, and that there should be no 
modification thereof which would permit 
beneficiaries to demand or receive the 
amounts of their policies in lump sum 
payments. 


TERMINATIONS BY SURRENDER AND 
LAPSE* 

N 1918 the life insurance companies 

wrote more new business, in the ag- 
gregate, than in any previous year in their 
history, and it now develops, from the 
tabulations shown herewith, that their 
losses of insurance by surrender and 
lapse combined were less last year than 
ever before. Both of these facts point to 
an increasing appreciation of the benefits 
of life insurance on the part of the 
public. 

The accompanying tables, which show 
the terminations, respectively, by surren- 
der and by lapse of policies in twenty- 
nine life insurance companies, 1899-1918, 
demonstrate that in the last few years 
the turning in or dropping of policies by 
the insured has been steadily declining. 

The percentages of surrenders to mean 
policies in force have decreased from 
2.21 in I915 to 1.80 in 1916; to 1.48 in 
1917, and to 1.25 in 1918. 

Similarly, the percentage of termina- 
tions by lapse has shown a decline from 
3.20 in 1914 to 2.70 in 1918. When con- 
sidering the subject by comparing the 
five-year periods in the last twenty years, 
it is seen that, while the percentage of 
terminations by surrender grew from 
1.37 in the first period to 2.11 in the third 
period, it has declined to 1.73 in the 
fourth, which later was below the aver- 
age for the entire twenty years, 1.80. 

The lapse percentage was 6.07 in the 
first period; 5.69 in the second; 2.98 in 
the third, and 2.88 in the fourth, with an 
average for the entire twenty-year period 
of 3.96. 

It is manifest that the companies have 
educated the public to good purpose in 
recent years as to the desirability of hold- 
ing on to sound insurance, and that the 
people are beginning to understand that 
it is their loss when they surrender or 
lapse their policies. 

The percentages of the tables herewith 
were obtained by dividing the number of 
policies terminated, through the causes 
named, by the mean number ‘in force, in 


_* Copyright, 1919, by The Spectator Company, New 
ork. 
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Per Cent to MEAN Po.icies In Force oF TERMINATIONS BY SURRENDER OF TWENTY-NINE Lire INSURANCE COMPANIES FROM 1899 TO 1918, 
INCLUSIVE, 

(Copyright, 1919, by The Spectator Company, New York.) 

| | } | | | AVERAGES. 
NAMES OF | | | | | | 
| 1899 | 1900 | 1901 | 1902 | 1903 | 1904 | 1905 | 1906 | 1907 | 1908 | 1909 | 1910 | 1911 | 1912 | 1913 | 1914 |) 1915; 1916 aad 1918} 1899 | 1904 | 1909 | 1914 | 1899 
COMPANIES. | | | | | | | to | to | to | to | to 
| | | | | | 1903 | 1908 | 1913 | 1918 | 1918 
| | | | | | | 
Maton Tulle... cscescc scx 1.03 | 1.02 | 0.87 | 0.87 0.99/ 0.99 | 1.06 | 1.24 | 0.83 | 1.29 | 1.48 | 1.86 | 2.03 | 2.74 | 2.55 | 2.68 | 2.84 | 2.68 2. 16 | 2.28 | 0.95 | 1.09 | 2.14 | 2.52 | 1.80 
Berkshire ... 02.02.00 2.16 | 1.86 | 2.06 | I. nd 1.53 | 1.50 | 1.63 | 1.56 | 1. 75 | 2.11 | 1.97 | I 82 | 1.82 | 1.76 | 1.96 | 2.14 | 2.23 | 1.80 | 1.31 | 1.16] 1.84 | 1.71 | 1.87 | 1.70] 1.78 
Connecticut General. .| 2.80 | 1.78 | 1.67 | lx 1.20] 1.59 | I. 25 | 1.30 | 1.19 | 1.51 | 1.50 | 1.48 | 1.30 | 1.21 | 1.19 | 1.73 | | 2.00 | 1.83 | 1.41 | 1.40] 1.59 | 1.36 | 1.33 | 1.69] 1.52 
Connecticut Mutual..| 0 97 | 9.93 | 0.94 | lo. = 0.88 | 1.10 | 1.12 | 0.89 | 1.02 | 1.12 | 1.20 1.56 | 1.85 | 2.49 | 2.50 | 2.36 | 2.62 | 2.00 | 1.67 | 1.60 | 0.93 | I 05 | 1.95 | 2.02] 1.56 
Equitable, New York..| 2.17 | 1.76 | 1.64 | | 4:67 | 2.58 | =: 80 | 2.80 | 4.10 | 3.10 | 3 06 | 3-09 | 2.83 | 2.48 | 2.17 | 2.08 | 2.13 | 2.32 | 1.95 | 1.75 | 1.41 | 1.74 | 2.97 | 2.52 | 1.91 | 2.30 
Equitable, Des Moines 1. 28 0. 77 | 0.44 | 0.57] 0.55| 0. 68 | oO. 66 | 0.76 | 0.60 | 0.49 | 0.72 | 0 59 | 0.95 | 1.21 1.04 | 1.40 | I.41 | 1.38 1. 18 | | 0.93 0.67 | 0.63 | 0.93 | 1.23} I.02 
Guardian, New York..| 1.56 | I. 70 | 1.59 | 1-43 | 1.39] 1.35 | 1.31 | | 1.44 | 1.56 | 1.81 | 2.02 | 1.82 | 1.93 | 2.22 | 2.15 | 2.35 | | 2.71 | 2.49 | 2.42 | 1.72 | 1.53 | 1.50 | 2.03 | 2.33 | I.go 
Home Life........-.. 1.97 | 1.91 | 1.43 | | 1.18 | 1.14] 1.14 | 1.40 | 1.75 | 1.76 | 2.30 | 2.61 | 2.96 | 2.87 | 2.82 | 2.65 | 2.74 | 3.04 | 2.78 | 2.35 | 2.22] 1.48 | 1.70 | 2.78 | 2.61 | 2.20 
John Hancock........ 2.41 | 2.13 | 2.15 | 1.87| 1.72] 1. a | q; 1.31 | 1.56 | 1.64 | 1.72 | 1.79 | 1.88 | 1.78 | 1.84 | 2.10 | 1.76 | 1.38 | 1.12] I. FE: D ve 1.67 
3 5 | 53 | 1-55 | 1-53 | 1-3 5 3 99 | 1.49 | 1.77 | 1.59 7 
Manhattan........... I. 7 | 1.47 | I. 48 | I. 53 | 1.721 = S7 I. val 2.03 | 1.95 | 2.98 | 2.55 | 2.15 | 2.18 | 2.28 | 3.07 | 3. 16 | | 3-75 | 3-55 | | 3. 83 | 2.59 | 1.60 | 2.02 | 2.45 | 3-39 | 2.39 
Massachusetts Mutual) 2. 40 2.04 | 2.16 | 2.00 | 1:67) 1%: 57 | t wl 1.64 | 1.47 | 1.55 | 1-8 | 1.4t | 1.41 | 1.74 | 1.78 | 1.96 | 2.05 | 1.90 | | r Bo | 1.41 | 2.03 | 1.53 | 1.63 | 1.92 | 1.74 
Metropolitan ......... 1.36 | 2.06 | 1.66 | 1.08/ 1.53] 1.78 | 2.03 | | 2. 54 | 2.51 | 2.87 | 2.89 | 2.78 | 3.77 | 3-79 | 3-30 | 2.69 | 2.73 | 1.63 | £.27 | 1.20] 1.50 | 2.41 | 3.34 1.80 | 2.33 
Michigan Mutual..... 2.52 | 1.73 | 1.32 | 1.08| 1.03] 0.97 | 1.95 | | 1.67 | 2.64 | 3.87 | 3-02 | 2.66 | 2.54 | 2.39 | 2.02 | 1.88 | 2.08 | 1.81 | 1.99 | 2.06 | 1.42 | 2.22 | 2.52 | 1.95 | 2.07 
Mutual Benefit....... 2.81 | 2.71 | 2.66 | | 1. 60} 2.42] 2.57/ 2.80| 1.71 | 1.70 | 1.74 | 1.61 | 1.40 | 1.48 | 1.52 | 1.34 | 1.52 | 1.60] 1.25 | 1.08 | 0.90] 2.41 2.07 | 1.47 | 1.25 | 1.63 
Mutual of New York. .| 2.22 | o. 68 | | 0.72 | 0.85 | 1.04] 1.11 1.50| 2.27 | 2.53 | 2.78 | 2.97 | 2.47 | 2.27 | 2.33 | 2.25 | 2.73 | 2.75 | 2.47 | 2.17 | 1.77] 1 06 | 2.04 | 2-45 | 2-37 | 2.06 
a | | | oe 
National Life........ 3:22] 2: 70 | 2.34 | 2.08 | | 2.09 2.01 | 2.06 | 2.57 | 2.48 | 1.79 | 2.01 | 1.90 | 1.88 | 1.81 | 1.68 | 1.76 | 2.02 | 1.79 | 1.41 | 1.22] 2.41 | 2.18 | 1.85 | 1.63 | 1.95 
New England........ 2.27 | 2.00/ 1.81 / 1.65) 1.53| 1.50) 1.44 | 1.43 1.41 | 1.61 | 1.66| 1.41 | 1.30 | 1.17 | 1.14 | 1.22 | 1.43 | 1.30 | 1.06 | ogt | 1.83 | 1.47 | 1.32 | | 1.17 | 1.37 
New YOrk...<ss.5..0% I.II | 0.96 | 0.98 | 1.21| 1.47| 1.31.| 090 | I.29 | 1.89 | 2.22 | 2.40 | 2,02 | 1.70 | 1.70 | 1.66 | 1.69 | I 75 | 1.77 | 1.50 | 1.35 | 1.18 | 1.53 | I 89 | 1.60 | 1.60 
Northwestern Mutual.) 1.05 | 0.97 | 1.19 | 1.10| 1.21 | 1.39 | 1.83 | 1.92 | 1.80 | 1.95 | 2.10 | 2.14 | 2.26 | 2.24 | 1.86 | 1.89 | 1.97 | 1.62 | 1.22 | 0.99 | 0.87 | 0.83 | 0.84 | 0. 92 | 0.87 
Pacific Mutual........ 2.06 | 1.30 | 0.95 | oO. 84 | | 79 | 0.72 | 0.69 | 0.89 | 1.07 | 1.39 | 2.08 | 2.28 | 2.06 | 1.77 | 1.98 | 2.01 | 2.36 | 2.22 | 1.94 | 1.42 | I.05 | 1.00 | 2.02 | I. 97 | 1.69 
Penn Mutual......... | 1.74 | 1.55 | 1.45 | I. 33 | | 4.20] 1.34] I. 64 | 1.89 | 3 73 | 2.24 | 1.38 | 1. 74 | 1.77 | 1.79 | 1.84 | 2.01 | | 2. 24 | 1.55 | 1.32 | 1.41 | 1.79 1.71 | ee 6a | | 1.66 
Phoenix Mutual....... 1.48 | 1.34 | I. -| 1.54| 1.43] £.40| 1.55 | 1.52 | 1.61 | | 1.85 | 1.71 | 1.45 | 1.38 | 1.34 | 1.52 | 1.75 | | 1. 83 | 1.65 | 1.28 | 1.09 | 1.46 | 1.60 | 1.47 | 1 50 | E.G! 
Provident L. & T..... 1.48 | 1.32 | 1.19 | 1.18} 1.24 | 1.32] 1. 38 | 1.42 | 1.36 | 1.47 | 1.50 | 1.65 | 1.66 | 1.82 | 2.05 | 2.40 | 2.76 | 2.70 | 2.13 | 1.75 | 1.27 | 1.39 | 1.76 | 2.32 | 1.84 
Pridential.,.....0200.% 1.90 | 1.82 | 3.01 | 0. 82| 0.53] 0.61 | 0.76 | 0.96 | 0.92 | 0.78 | 0.81 | 0 85 | 1.04 | 1.38 | 1.37 | 1.62 | 1.71 | 1.23 | 0.77 | 0.58 | 1.43 | 0.82 | 1.12 | 1.12| 1.09 
State Mutual......... | 2.66 | 2.43 | 1.99 | 2.03 | 2.06 | 2.04 1.79 | 1.66 | 1.78 | 2.26 | 2.12 | 1.82 | | 1.65 1.73 | 1.59 1.57 | | x. el | 1.57 | 1.59 | 1.30] 2.2I | 1.90 | E.97 | E63) | 5:77 
| | | 
RPAVEIISG o05sissocecs 1.21 | 0.93 | 0.92 | 0.90] 1.04] 1.35 | 1.34 | 1.52 | 1.30] 1.85 | 2. 11 | 1.79 | | 1.63 1.57 | 1.58 | 1.74 | 2. 34 1.81 | 1.26 | T.EE 10.99 | I. 48 | 1.71 | 1.58 53 
Union Central. .....<. | 0.58 0.59 | 0.59 | 0.44 | 0.39 | 0.39 | 0.44 | | 0.57 | 0.55 | 0.59 0.63 | 0.69 | 1.09 | 1.40 | 1.69 | 1. ge | 2.31 | 2.32 | 2.36 | 1.77] 0.50 | 0.51 | 1.13 |.2.13| 1.26 
Union Mutual........| I.02 | 0.91 Fs 85 | 0.73 | 0.79) 1.09 | 1.25 | 1.49 | I. 1.39 | 1.15 | 1.06 | 1.64 | 1.71 | 1 85 | 207 | 2.92 | | 2.91 | 2.65 | 2.48 | 0.85 | 1.26 | 1.43 | 2.61 | 1.57 
United States .....00. banal Seen Test Nona ited 124) nd hon be 1.77 5.98 | 3-87 2.26 | 281 2.43 2.30 | 2.42 3:48 | 452 | 458 4-51 | 4.38 1.48 2.00 | 2.44 4.23 | 2.43 
Average (29 cos.)...! I. 1.69 1.32 | 1.28 | 1. 23 | | 1.36 | 1.42 | r 59 | 2.02 | 2.03 | 2.29 | 2.34 | 2.16 | 2.21 | 2.25 | 2.04 2.08 | 2.21 | 1.80 | 1.48 | 1.25 | 1.37 | 1.80 | 4:12 | 1-93| 1.86 
Per Cent To MEAN PoticiEs IN Force oF TERMINALIONS BY LAPSE FOR TWENTY-NINE LiFe INSURANCE COMPANIES FROM 1899 TO 1918, 
INCLUSIVE. 
(Copyright, 1919, by The Spectator Company, New York.) 
| | | | | AVERAGES. 
| | | — 
NAMES OF COMPANIES _| 1899 | 1900 | 1901 | 1902 | 1903 1904 | 1905 | 1906 | 1907 | 1908 | 1909 | 1910 | 1911 | 1912 | 1913 | 1914 | 1915 | 1916 | 1917 | | 1918 | 1859 1909 | 1914 | 1869 
| to | to to to | 
| | | | 1903 | 1908 | 1918 | 1918 | 1918 
mae MAE Willen aes Senet Sac! isan tome wand Vic: ceed GER Gime ee a, GE. cal SAN RI ieee eee! ace Said Duane 
| | | | | | | 
Altna Life........seecceeeeeees 2.27) 2.03) 2.37 2.61) 2.98 3.12) 3.39 3-44) 2.79| 2.68| 2.03] 2.00) 1.89] 1.98) 2.14] 2.53, 2.60] 2.37) 2.42| 2.73] 2.48 3,07| 2.01| 253] 2.50 
BRIESINECG css susnnccsanaessauen 3-52) 3.20] 3.10 | 2.96) 2.46) 2.55 2.38| 2.35) 1.45) 1.27] 0.94] 0.86] 0 65| 0.97| I.00| 1.35) 1.24] 1.20] 1.29] 1.12] 3.03] 1.99] 0.89) 1 24| 1.68 
see een a Livawilos mele = 4-31 3.99) 3.93 3-65] 3.47) 3-55| 3-26) 3.38) 2.84] 2.66) 2.52| 2.50) 2.88] 3.06] 3.21) 3.39] 3.41/ 2.88) 2.75| 2.79] 3.83] 3. 10| 2.89} 3.00] 3,09 
-onnecticut MAL Ss ineckweee = 1.17, 1.24) 1.04 | I.10/ 1.02) 1.00) 1.01) 1.02| 1£.04| I 33] 1.40) 1.46| 1.51) 1.89] 2.14) 2.29] 2.22 2.20] 2,23] 2.25] 1.11 T.08| 1 1.70} 2.24] 1.55 
Equitable, New York........--) 4.52, 5-16) 451) 4.83] 5.39| 6.18 7.52| 6.32| 2.36] 1.42) 1.49] 1.70] 1.74) 2.33| 2.32| 2.66) nel 2.35) 2.43] 2.50] 4.91| 4.84] 1.93] 2.51| 3.40 
| | | | | 
Equitable, Des Moines........ 5.48, 3.81) 4.30] 4.16) 4.73] 4 91| 5.45) 5.09 3.83] 4. 06) 3-43| 3-57 61| 6 | 
sel J : A F A ¥ 3 3 a 3.91| 4.07] 4-71| 4.61] 4. oo] 4. 13) 4-32] 4.36] 4.47} 4.59) 4.02] 4 28! 3.8 
Guardian, New York.......... 372 3-82! 3.55 3-58) 4-10) 4.59) 4.59) 4.65] 4.85) 2. 88 2.30] 2.28) 2.60} 2 73] 2.92! 3.52) pod 2.46| 2.98] 2.87] 3 76| 4.30] 2.59] 2 72| ae 
— See Seer e 6.91) 6.02) 6.25 | 6.80] 6.78) 6.81) 6.84) 6.87) 5.74] 3.63) 2.94] 2.76) 3 04| 2.83) 2.94] 3.35) 3.30) 3-14) 2.84] 3.42] 6.56) 5. 92) 2.90| 3 21) 4.19 
ohn Hancock .......+-.+++++- | 6.64) 6.34) 4.63} 4.71) 5.37, 6 82) 7.14) 8.36) 7.43| 7-43] 5-51) 4-89] 4.45] 4.15] 4.95] 4-26| 3-95| 3-38| 3.70] 3.65] 5.40] 7.49) 4.54] 3-77) 4.41 
GR AIERIAN 050% 35 ose ueeueeneseee 5.28) 5.08) 4.62 a 5-89) 6.52) 7.66) 8.64) 6 81) 2.57) 2.22) 2.20) 2.53) 2.62 or 3-44) 5.03| 3-69) a 2.29] 5 27 6.48) 2.43 347 4.39 
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each of the twenty years (1899-1918, in- 
clusive), as shown by the reports of the 
companies to the several Insurance De- 
partments. 

On the whole, the exhibit is a most 
gratifying one, and exemplifies the rising 
appreciation of the life insurance system 
by the people. 





THE PROTECTING POWER OF STATE 
OFFICIALS 

CONSIDERABLE measure _ of 

power is lodged with the State in- 
surance officials of some of the States, 
and such authority is usually exercisec 
by an intelligent and honest official for 
the benefit of legitimate insurance com- 
panies and their policyholders. 

Conditions occasionally arise which, 
in the interest of policyholders and orig- 
inal investors, particularly among life in- 
surance companies, call for the exercise 
by State officials of a strong veto power, 
notably when transactions are attempted 
which smack of high finance, the primary 
purpose of which is to fill the purses of 
speculators, without regard to the rights 
or best interests of the exploited policy- 
holders or to minority stockholders. 
Some State officials, either by the full use 
of the statutory powers conferred upon 
them or by stretching their discretionary 
authority, have been known to forbid the 
consummation of such deals; and action 
of this character, when original interests 
are properly protected, is commendable. 

In cases in which control of carefully 
managed companies is captured by out- 
side speculators, it ought to be in the 
power of the State insurance commis- 
sioner to prevent the consummation of 
such a scheme, 

Of course, it is possible that a State 
official might, in the exercise of his judg- 
ment, approve a transaction which would 
be actually detrimental to policyholders 
or to part of the stockholders in an in- 
surance company; but in these days of 
general publicity, the chances are that the 
Various aspects of such a transaction 
would be brought to his attention in time 
to enable him to form a just opinion and 
to act in accordance therewith. There is, 
therefore, a heavy responsibility resting 
upon the insurance officials of the vari- 
ous States for the protection of their co- 
citizens ; and if the statutes of any State 
do not vest sufficient authority for such 
protection with the insurance official, the 
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laws should be so altered as to make 
proper provision therefor. 





T seems that there has been altogether 
too much talk about returning the rail- 
roads to their owners. This is not at all 
necessary, according to the idea of Glenn 
E. Plumb, as submitted to and apparently 
approved by the American Federation of 
Labor at its convention at Atlantic City. 
What he thinks is necessary to put the 
railroads upon a proper footing is to 
form a Federal corporation, whose secu- 
rities would be guaranteed by the Fed- 
eral Government, issue its obligations in 
exchange for those held by present own- 
ers, and place its stock in trust for the 
benefit of the railroad employees, the 
earnings thereof to be divided among the 
employees in proportion to their wages. 
In other words, those whose money, time 
and energy have gone into the construc- 
tion and up-building of the great railroad 
systems of the country are to be gently 
ousted from their position as owners and 
controllers thereof and its vast property 
turned over.to the virtual ownership and 
control of the brakeman, conductors and 
other employees of the railroads. Doubt- 
less the latter would soon find present 
and greatly increased wages insufficient 
for their needs or desires, and would 
proceed to pay themselves more, and, 
again, reduce their daily hours of labor. 
As the Government, with its taxing 
power, would guarantee the roads against 
any deficit, the men would be in a most 
enviable position. However, it is easy to 
guess what would be the result so far 
as service to the public and increase in 
taxation are concerned. Of course it is 
impossible to imagine that any but a Bol- 
shevik Government would fall in with 
such a wild proposition as this, but the 
manner in which it was received at the 
meeting at Atlantic City indicates that no 
scheme is too extreme to receive the ap- 
proval of those who would be its direct 
beneficiaries, if it could be successfully 
carried through. 
FIRES AT SEA 
URES at sea are of frequent occur- 
rence. In fact, marine statistics show 
that, on an average, one ship is either 
totally or partly destroyed each day. 
Naturally, this class of disaster has been 
more frequent during the past five years, 
as a result of war; but fires in mid-ocean 


35 


Editorial 


have been the bugbear to navigators for 
centuries, and constitute the greatest 
single risk. That no more occur may be 
ascribed to the great care exercised on 
board ship, as there is nothing dreaded 
by sailors so much as fire. 

In the case of the Japanese steamer 
Manila Maru, which recently burst into 
flames while in mid-Pacific, officers and 
crew fought for two days and nights 
with steam and water to hold the fire in 
check until the vessel could reach Ta- 
coma. The ship carried two hundred pas- 
sengers and a cargo valued at more than 
$2,000,000. When she reached dock the 
fire in the hold was still burning and the 
decks were hot. This is only one instance 
among many that might be mentioned. 

Neither prevention nor extinction of 
sea fires has yet reached a stage where a 
passenger ship can with average chance 
of safety carry inflammables or com- 
bustibles in its cargo, and strict inter- 
national regulations on this subject are 
most desirable. Perilous wares must be 
transported, as a matter of course, and 
somebody must assume the risk, but the 
risk of the loss of human life should not 
be needlessly increased. If it can be kept 
at a minimum by confining inflammables 
to cargo boats with crews provided with 
ample means of escape in case of emer- 
gency—in modern lifeboats equipped 
with wireless to summon aid—then rea- 
sonable precaution will have been taken. 
But for dynamite, even these precautions 
are inadequate. Dealing with explosives 
in any way must be considered among the 
extra-hazardous occupations, though or- 
dinary inflammables can be carried with 
a fair margin of safety provided the crew 
is well equipped for escape in emergency. 

This security given, the more the risk 
of fire can be eliminated by preventive 
measures, the better. Among these, one 
of the most effective is the automatic 
sprinkler, and such equipments have al- 
ready been installed on a number of ves- 
sels. But no such measures can make it 
a tolerable thing for passenger vessels, 
especially if crowded with steerage pas- 
sengers, to carry a dangerous cargo. The 
peril of fire is also strong reason for 
keeping up standards in respect to the 
number and competence of crew. Under 
ordinary conditions a comparatively 


small force may run a steamship, and 
engineers and stewards may seem more 
important than sailors, 
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HOME LIFE PROMOTIONS 





Old Officers Advanced Because of Death 
of President Ide 





WIILLIAM A. MARSHALL IS PRESIDENT 





E. W. Gladwin, Henry Moir and G. W. Murray 
are Vice-Presidents 

Owing to the recent death of George E, Ide, 
who had long been president of the Home Life 
Insurance Company of New York, the direc- 
tors, at their meeting on Monday last, made 
several changes in the official staff of the 
company. 

William A. Marshall, who had been vice-presi- 
dent since 1904, was elected president; Ellis W. 
Gladwin, who had been second vice-president 
and secretary, was made first vice-president and 
secretary; Henry Moir, who had been actuary, 
was given the additional title of second vice- 
president, and George W. Murray, superinten- 
dent of agents, was elected also to the office 
of third vice-president. 

William A, Marshall was born in New York, 
April 11, 1847, and has been identified with the 
Home Life Insurance Company for nearly his 
entire business life, having entered its service 
in 1866. Prior to that date he had, for a short 
time after completing his education in New 
York and Connecticut, been a teacher of mathe- 
matics, and in 1879 his great ability as a mathe- 
matician was recognized by his appointment 
as actuary of the company. In 1904 he was 
elected vice-president of the Home Life, and 
has since filled that office with great credit 
and ability. He was one of the charter mem- 
bers of the Actuarial Society of America. 

Ellis W. Gladwin, who now becomes first 
vice-president and secretary, was born in 
Middletown, Conn., sixty-one years ago, and 
was educated at the Polytechnic Institute, 
Brooklyn, and in Europe. After a considerable 
experience in Wall street as a partner of the 
firm of Gladwin & Company, members of the 
New York Stock Exchange, he became secre- 
tary of the Home Life in 1892. and was ap- 
pointed a vice-president in 1905. 

Henry Moir, one of the best known actuaries 
in the United States, was born in Midlothian, 
Scotland, in 1871, and after completing his 
education at George Watson’s College, Edin- 
burgh, became a Fellow of the Faculty of 
Actuaries in Scotland by examination, in 1892, 
and a Fellow of the Institute of Actuaries 
London, in 1899. He served jas vice-president 
of the Actuarial Society of Edinburgh in 1899- 
1900. He was for fifteen years associated with 
the Scottish Life Assurance Company, and 
then, removing to the United States, became 
actuary of the Provident Savings Life Insur- 
ance Company of New York. He joined the 
Home Life as actuary in 1908, also becoming 
an associate of the Actuarial Society of Amer- 
ica, and later becoming a Fellow by examina- 
tion. He served as vice-president of the Ac- 
tuarial Society in 1908-1910 and 1914-1916. Mr. 
Moir is a well-known writer upon insurance 
topics, being the author of “Life Assurance 
Primer,” ‘‘Agency Arguments and Principles of 
Life Insurance,” ete., and he also edited the 
latest edition of ‘‘Princivles and Practice of 
Life Insurance.’’ He is a member of the Coun- 
cil of the Actuarial Society of America. 

George W. Murray, who has hertofore been 
superintendent of agents and is now given an 
additional title of third vice-president, has 
rendered the Home Life excellent service in 
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the position first mentioned, the company’s 
business having shown a steady increase dur- 
ing his incumbency. 

The Home Life is fortunate in having a 
strong staff of officials, well versed in the com- 
pany’s methods and traditions, so that the la- 
mented death of its chief executive will not 
hamper the future progress and usefulness of 
this stanch and respected institution. 


Penn Mutual Life Examined 


The Pennsylvania Insurance Department has 
completed an examination of the Penn Mutual 
Life Insurance Company of Philadelphia, which 
covered the statement of the company as of 
December 31, 1918. The report is quite exhaus- 
tive and deals with many phases of the com- 
pany’s affairs. 

The examiners compliment the company upon 
the manner in which its official records are 
kept and then present in comparative form 
a summary of the annual reports covering each 
of the last four years. The statement as of 
December 31, 1918, shows admitted assets of 
$202,875,577, a net policy reserve of $160,293,- 
857; an extra reserve for disability benefits, 
$134,052, and a reserve for supplementary con- 
tracts of $4,710,181. An item of $10,077,917 rep- 
resents money borrowed (with interest thereon) 
for the purchase of Liberty bonds. Classified 
among the liabilities are the following items: 
Dividends declared or apportioned to and pay- 
able to policyholders, to and including Decem- 
ber 31, 1919: on annual dividend policies, $5,- 
600,000; on deferred dividend policies, $1,252,- 
307; amounts awaiting apportionment on de- 
ferred dividend policies, $10,468,210; reserve for 
mortality fluctuation, $1,678,777; reserve for 
asset fluctuation, $1,659,825; general equaliza- 
tion fund $2,088,469. 

If the amortized values of bonds were use, 
which is permissible, there would be an _ in- 
crease of $3,813,289 in the value of securities 
and in surplus, 

During the war period the company sub- 
scribed for $28,000,000 of Liberty and Victory 
bonds. The examiners state that “‘the com- 
pany holds an enviable record for the prompt 
payment of death losses.”’ 

Altogether, the examination results in add- 
ing $1,569,654 to the general equalization fund. 

In the first three months of 1919 the gain in 
amount of new business over the same period 
of 1918 was $26,862,981. 

The company was able to maintain its former 
scale of surplus abatements to insured mem- 
bers. In their concluding remarks, the ex- 
aminers state that the company “has been 
consistently and continuously operated in the 
interest of its membership,” and that ‘the 
strictest financial principles are continuously 
observed and that no more careful investment 
or husbanding of the company’s resources is 
possible.” 


Guardian Life of America 

The Guardian Life Insurance Company of 
New York reports new business issued in first 
six months of 1919 of $20,820,106, as compared 
with $13,498,756 in the first six months of 1918, 
representing an increase of more than fifty- 
four per cent. A very notable further increase 
in business submitted is shown for the. last 
six weeks. 


Resolve to own a Hundred Dollar War Savings 
Certificate. Start saving now—at once. 3uy . Thrift 


and War Savings Stamps. 
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PERFECT 
PROTECTION 
POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolute- 
ly new and different to talk 
to your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
World. The Accident and 
Health gives full protection 
for at least a third less cost 
than regular casualty com- 
panies. Our agency contracts 


are as liberal as can be made. 


WRITE AND WE WILL. TELL 
You More ABOUT OURSELVES 


Reliance Life 


Insurance Company 
of Pittsburgh 
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COMPARATIVELITERATURE 


Standard Statistical Works Form a Nec- 
essary Part of Every Agent’s 
Equipment 


HOW SUCCESSFUL AGENTS USE IT 


Accurate Literature Offsets Misleading Statements 
Made by the Poorly Equipped or Dishonest 
Agent—Selection and Training of 
Solicitors 


Probably the greatest factor in reducing or 
keeping down the number of lapses in life in- 
surance is the satisfaction of policyholders. 
Svery company aims to do this. Satisfied 
policyholders, as a rule, are made by the 
agents who properly sell life insurance. 

The man with the rate book knows from ex- 
perience in daily calls and interviews that he 
can retain only those policyholders to whom 
he has completely sold his proposition. The 
agent who shows the best record of satisfied 
policyholders is he who is able to render the 
broadest personal service to his clients. He is 
able to fit the policy to the man; to answer 
all kinds of questions regarding the contract 
offered and the financial standing and business 
of his company as eompared with that of any 
other, He is able to correct or check authori- 
tatively the statements alleged to have been 
made by other persons. He is able to do this 
because his is properly equipped with indepen- 
dent literature setting forth these facts with- 
out bias or prejudice. 

Occasionally objections are made to the use 
of comparative literature by agents. These 
objections are based, as a rule, on fallacious 
reasoning, the contention being that agents 
mislead prospects by using such literature, If 
that is the case, it appears that the agent 
either: was poorly instructed or was of a char- 
acter not representative of the insurance busi- 
It is probably true that many agents do 
not know how to use comparative literature, 
but that is not the fault of the literature. The 
responsibility in such cases lies with the agency 
directors and instructors who have failed to 
inform the solicitors how and when to use the 
literature. Of course, with respect to the dis- 
honest agent who deliberately misleads the 
prospect, such agents do not need comparative 
literature. They would misrepresent in any 
event, for it is their intention so to do. 

For half a century The Spectator Company 
has published comparative literature, based on 
Official reports made by the various insurance 
companies. These tabulations were originally 
prepared because of the need for reliable and 
accurate information which would show the 
comparative financial standing and business 
development of the various companies. And, 
during the past fifty years, experience has 
shown that those companies which availed 
themselves of this literature for the educa- 
tion of their agents and policyholders have 
made the greatest strides. 


ness. 


THE MOST PROGRESSIVE COMPANIES USE 


COMPARATIVE LITERATURE 


As to the use of comparative statistical liter- 
ature a word may be necessary. In remarks 
and objections made by some individuals, it is 
argued that the agent using comparisons be- 
tween companies does so to the detriment of 
the business, as he invites competition unnec- 
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essarily. This is a serious reflection on the 
intelligence of the agency force, or else it is 
a confession of inability to properly select or 
train agents. It is hardly conceivable that 
any well selected or trained life insurance 
agent, representing a reputable company, would 
ever have occasion to call the attention of his 
prospects to the existence of any other com- 
pany for any other reason than the good of 
insurance or for the good of his company. As 
for an agent using comparative literature to 
invite competition, evidence is entirely lack- 
ing. Picture a solicitor, in an interview with 
a prospect, drawing from his pocket a chart 
showing the standing of life insurance com- 
panies, to point out how superior his company 
is compared with a number of others, the ex- 
istence of which may not be known to the pros- 
pect! On the other hand, the prospect might 
have heard of the Sunbeam Life Insurance Com- 
pany of Oskaloosa and ask some questions 
about it. If the agent has no means of know- 
ing whether such a company does exist, where 
it is located, what its relative strength and 
size is, or whether there is any company at the 
place named, the prospect is likely to have lit- 
tle time for him, concluding, quite naturally, 
that the agent does not know his business, or 
represents a company which does not take suf- 
ficient interest to see that its agents are in- 
formed or given every opportunity to be in- 
formed. The progressive agent is so equipped 
as to enable him to give prompt and accurate 
answers to all such queries by reference to 
unbiased comparative literature such as that 
published by The Spectator Company, thus im- 
mediately winning confidence for himself and 
his company. 

Comparative statistics concerning life insur- 
ance are published in convenient form for use 
as reference works by agents to help in build- 
ing life insurance—not destroying it. Such 
works have been in increasing demand from 
year to year, until now their use is more ex- 
tensive than ever before. Facts concerning 
the business of insurance companies are pre- 
sented on the same basis for all companies, the 
same items from the official statements of the 
companies being used. Such tabulations are 
exceedingly valuable for home office and field 
use, and are eminently fair. 

It is true that unfair competitive statistics 
have been collated and promulgated by individ- 
ual companies, showing irrelevant or incom- 
plete comparisons of the experience of a lim- 
ited number of companies. To be sure, such 
literature belongs to another era and its use 
was wisely frowned upon following the insur- 
ance investigation by the New York Legisla- 
tive Committee in 1905. Such literature has 
always been condemned by THE SPECTATOR as 
vicious and against the best interests of the 
companies issuing it as well as the insurance 
business as a whole. . 

To condemn fair insurance publications be- 
cause of a few isolated cases of distortion of 
facts by some dishonest agents, would be equiva- 
lent to a condemnation of insurance as an insti- 
tution because of a fraudulent act committed 
by a dishonest company official or other repre- 
sentative. There is as much need for legiti- 
mate and fair comparative insurance literature 
as there is for statistics of any other kind. For 
example, the industrial world must use the 
comparative statistics issued by the various 
governmental departments for enlightenment 
on its progress. Similarly the insuring public 
and the agents who are in the field must know 
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the progress that is being made by insurance. 
This information is most completely and conve- 
niently presented in the unbiased publications 
of The Spectator Company, which through their 
long and continuous use for over fifty years are 
recognized as standard. 





Cleveland Life’s New Rates 


On and after August 1, 1919, the Cleveland 
Life Insurance Company of Cleveland, Ohio, 





will issue participating and non-participating 
policies, in order to 
broadest possible selection according to their 


afford its clients the 


individual preferences. 

Dividends are payable annually upon the par- 
ticipating policies, beginning at the end of the 
first year, subject to the payment of the second 
year’s premium. 

A new rate book, effective August 1, has been 
prepared, which 
classes of policies. 
pany’s policies are as follows: 

Double Indemnity—For a _ small 
premium the company will agree to pay double 
the face of the policy in case of death by acci- 
dent, and where such insurance is granted the 


presents the rates of both 
New features in the com- 


additional 


company will, without additional cost, add a 
rider providing for the payment of one-half of 
the face of the policy upon the death, from cer- 
tain defined accidents, of the named beneficiary, 
provided it is the wife of the insured. 

Total Disability—For a small additional pre- 
mium the company will agree to waive the pre- 
miums and pay a monthly income during total 
and permanent disability until the death of the 
insured, or maturity of the policy, without de- 
duction in any settlement of the policy. 

These provisions may be inserted in policies 
dated since December 31, 1918, in accordance 
with its rules. A medical health certificate 
would be necessary if the examination was prior 
to June 15, 1919, or a self-health certificate if 
later. 

Automatic Premium Loan—An automatic pre- 
mium loan, whereby the loan value under the 
policy will be used in the payment of premiums 
when not paid by the insured is also inserted. 
The policy is free from military and naval re- 
strictions, and the return premium feature will 
be incorporated in the twenty-year endowment 
policy if desired. The company will not here- 
after issue the reducing premium and guaran- 
teed investment policies. 

Under the able leadership of President W. H. 
Hunt the Cleveland Life thus gives another 
evidence of its progressiveness, and affords its 
agents additional opportunities for profitable 
business, 

Western Mutual Life Reorganizes 

The Western 
which secured the passage of a law permitting 


Mutual Life of Los Angeles, 


assessment companies to transfer to the legal 
reserve plan and to value their assessment poli- 
cies as term contracts, is now incorporating as 
a legal reserve company, with a capital of 
$250,000. It was originally a Masonic company. 
eS. eae eee eee 
Chicago Fraternals Amalgamate 
The merger of the Catholic 
Ladies of America and the Columbian Circle, 


Knights and 
two Chicago fraternals, has been completed 
under the new Illinois law validating fraternal 
mergers. The Circle after the 
merger paid $27,000 to the beneficiaries of un- 
paid death claims in the Catholic Knights and 
Ladies of America. 


Columbian 
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UNION CENTRAL BOOMING 


More Than Half Its General Agencies 
Report Over One Hundred Per 
Cent Increase 








TERM INSURANCE IN REQUEST 





A. L. Waters Believes Expansion of Business Due 
to the Advertising Resulting from Govern- 
ment’s War Insurance 


The Union Central Life of Cincinnati reports 
that of its seventy-seven general agencies up- 
wards of one-half increased their business 
more than 100 per cent in the first six months 
of the present year, as compared with the 
same period last year. Only six of the agen- 
cies (and these six of the smallest) reported 
a net decrease in business, as compared with 
1918. In the large cities the general agencies 
have done particularly well. 

Allan L. Waters, superintendent of agencies 
of the Union Central, voices the belief that 
one of the special reasons for the great amount 
of business written has been the favorable ad- 
vertising received for life insurance by reason 
of the Government protection plan for soldiers, 
If this influence and the influenza epidemic 
seare continue to assist the agents in writing 
an increasing volume of business, it will be 
necessary for many companies operating in 
New York to ask that the Armstrong law which 
sets a limit to the amount of new business 
which can be written by life insurance com- 
panies operating in the State, be suspended 
in their favor. But until it is certain that 
suspension must be asked for, companies would 
prefer to retain their freedom. It is not 
known whether the Superintendent of Insur- 
ance will permit the companies to ask for a 
suspension near the close of the year. 

Increase in the business of the Union Central, 
Mr. Waters reports, has come from all kinds 
of policies. For instance, in 1918 six per cent 
of the total business written was for term 
insurance, but in the first six months of 1919 the 
percentage was eight. The Union Central has 
had a particularly favorable record with this 
type of business, as it has converted sixteen 
per cent of its term policies each year, show- 
ing a lapse ratio of only four per cent, since 
only twenty per cent of these policies expire 
each year. Of course, much of the term insur- 
ance is written originally for business pro- 
tection purposes. The general business and 
trade development in the country in the last 
six months probably accounts for most of the 
increase in the amount of term insurance 
written, 


C. G. Hallowell Goes to Home Office 


Charles G. Hallowell, manager of the New 
Orleans branch of the A=tna Life Insurance 
Company, the A®ttna Casualty and Surety 
Company, and the Automobile Insurance Com- 
pany, all of Hartford, Conn., has been advanced 
to the home office agency department, with 
headquarters at Hartford, Conn.’ 

Mr. Hallowell was formerly manager of the 
48tna’s bond department in Indiana, and was 
manager of the company’s branch office at 
Lansing, Mich., for several years. 

Ralph B. Reese, who is at present superin- 
tendent of the accident and health department 
at the New Orleans office, has been appointed 
acting manager. Mr. Reese is not only an 
experienced accident and health underwriter, 


but has had many years’ experience in the 
development of other casualty and surety busi- 
ness, and was for several years a partner in 
the Astna’s general agency at Nashville,Tenn. 

The business of the New Orleans branch of- 
fice has grown rapidly. The office has juris- 
diction over Louisiana, Mississippi (excepting 
Northern counties), and a few counties in 
Southeast Texas. 


Agents Paid to Attend Meeting 


A large attendance is assured at the agency 
meeting of the Columbus (Ohio) Mutual Life, 
to be held this week in the company’s home 
city. Following the successful precedent of a 
year ago agents attending will be paid for the 
time spent at the meeting provided they ar- 
rive for the opening of each session and remain 
until its close. President C. W. Brandon, in a 
letter to his agents on the subject, says: 

This money that we use for convention pur- 
poses is money which would otherwise go to 
policyholders in dividends. I feel a deep sense 
of responsibility in using it for convention pur- 
poses. The results must justify its use. I 
will not feel satisfied unless I can see that 
the great majority of those who attend have 
this same feeling of responsibility. If as a 
result of this convention the company gains 
more real agents and better agents who will 
write more and better business, the conven- 
tion will have been a tremendous success. I 
look upon the convention as a sacred matter. 
Every man who comes should come with the 
earnest purpose of self-improvement and the 
desire to be of help to others. 


Report by Peoples Life of Indiana 

The new business reported by the Peoples 
Life, Frankfort, Ind., for the first six months of 
the year aggregated $2,437,373, while the record 
last year for the entire twelve months was 
$2,267,549. In June $680,000 was written. E. O. 
Burget, the secretary of the company, says 
for publication that the record shows four 
things. First, there is plenty of business; 
second, the man who goes after it gets it; 
third, the volume represents a capacity to do 
bigger things than the agent has heretofore; 
fourth, it makes a record which must goad the 
agents on to larger success or they forever feel 
the pain of disappointment and failure to live 
up to their best. 


The Jordan Reporting Company 

A farewell dinner was recently tendered 
Charles C. Dietz, who has just been appointed 
manager of the Chicago office and Western divi- 
sion for the Jordan Reporting Company oi 
New York. Mr. Dietz has been with the com- 
pany for six years, latterly as assistant man- 
ager of the New York office, Certain changes 
are to be made in the Western territory in 
order to give better service to the insurance 
companies. Among those present at the dinner 
were President W. P. Edris, Harry L. Miller 
(who acted as master of ceremonies), Lewis G. 
Menke, N. G. Allen, John J. Richardson, George 
Heyn and Miss Alma H., Busloff. 

Life President Approves Dry Laws 

George Kuhns, president of the Bankers Life 
of Des Moines, sees only benefits from the 
nation’s drouth. He asserts that statistics 
show that mortality is heavier among liquor 
users, and that men who have taken a so-called 
cure, or have reformed, have a high mortality 
rate. ‘The result will be to remove this class 
of risks, lengthen life in general, and furnish 
the insuring public with more men financially 
able to carry insurance,’’ says Mr. Kuhns. 
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Cleveland Life’s Club Convention 

The club convention of the Cleveland Life 
Insurance Company of Cleveland, Ohio, will be 
held at Niagara-on-the-Lake July 21 to 26, the 
banquet being. held on .Thursday evening, July 
24. 

The home office will be represented by Presi- 
dent William H. Hunt, Vice-President and Man- 
ager of Agencies Howard S. Sutphen, Secretary 
H. M. Moore, Actuary A, Rydgren and Agency 
Secretary J. P. Gilfether. Mr. Sutphen will act 
as chairman of the meetings and President 
Hunt will deliver an address Other speakers 
and their topics will be: Thomas Shields, 
“Forecasting the Club’s Progress’; J, C. Utter- 
back, on ‘‘The Great Insurance Year 1919’; 
J. W. Daniels, on ‘‘Bringing Your Proposition to 
the Prospect’’; S. J. Payne, on ‘Our Company 
and West Virginia—a Fertile Field for the 
Cleveland Life’; O. S. Boda, on ‘‘City Business 
and Its Problems.’’ 

President W. H. Hunt has had an interesting 
programme prepared, embracing both recreation 
and instruction. He possesses the happy faculty 
of securing capable lieutenants and of inciting 
the company’s field force to constant improve- 
ment and growth in their work. 


Visitors from Mexico 

During the past week Francisco Bracho, di- 
rector general of ‘‘La Mexicana’ Compania 
Anénima Nacional de Seguros sobre la Vida 
of Mexico City, and I. Adrian Palomo, of the 
actuarial department of the same company, 
have been visiting New York city, and favored 
THE SPECTATOR with a call. Mr. Bracho has 
been in the insurance business for the last fif- 
teen years. 

“La Mexicana,’ which was established in 
1888, is one of three Mexican life insurance 
companies, the others being La Nacional of 
Mexico City, established in 1901, and La Latino- 
Americana Mutualista of Mexico City, estab- 
lished in 1906. 


Sun Life’s ‘Macaulay Club” 

The Macaulay Club of the Sun Life of Mon- 
treal, Can., held its agency outing recently at 
the home office. The programme was interest- 
ing and included meetings at the Windsor 
hotel, an inspection of the head office building, 
trips to Dominion Park and Mount Victoria 
Farm, golf at the Beaconsfield Golf Club, and 
a banquet. The members of the Macaulay 
Club resident in the United States, Canada 
and Newfoundland, were invited to attend this 
pleasurable convention, which marks a resump- 
tion of such events after a lapse of five years 
due to the war. 


Cloverleaf Enters New Territory 

The Cloverleaf Life and Casualty Company, 
of Jacksonville, Ill., life department, was li- 
censed in West Virginia on July 12, and in Mis- 
souri on July 14. The life department of this 
company is now licensed in the following States 
in addition to those named: Minnesota, North 
Dakota, Michigan, Indiana and Illinois, and is 
applying for licenses in Kansas, Oklahoma, 
Ohio and Colorado. 


Field Club Requirements Raised 
The Mutual Life of New York has decided 
to raise the membership requirements of the 
two sections of its Field Club to $125,000 and 
$250,000 of paid-for business, instead of $100,- 
000 and $200,000 as formerly. Only full-time 
representatives will be eligible henceforth. 
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PROPOSED CHANGE IN 
SOLDIERS’ INSURANCE 


Payment of Policies in Lump Sums or Few 
Instalments Recommended 

Insurance payable in instalments covering 
not more than three years, instead of over a 
period of twenty years, as at present, is being 
sought by Officials of the Bureau of War Risk 
Insurance, and recommendations for legisla- 
tion covering this phase of the question have 
been made to the House committee on inter- 
state and foreign commerce. 

The bureau has asked the committee to in- 
troduce legislation giving it the right to frame 
the policy forms so that if the insured desires 
to have his converted insurance paid in one 
sum, he may so elect; and if he wishes his 
beneficiaries to receive the instalments in, say, 
three years, rather than twenty, as provided in 
existing contracts, he may also so elect. 

The desire to reduce the term of payment 
of insurance first manifested itself while Col- 
onel Henry D. Lindsley was director of the 
bureau. At that time he took up the question 
of providing for lump sum payment of insur- 
ance, but it was then thought that such a 
payment would not adequately safeguard the 
interests of beneficiaries, in that they would 
be the prey of promoters and crooks with 
schemes for ‘‘investments.” 

With the assumption of office by Colonel 
Cholmeley-Jones, the question of reducing the 
period again came up, this time with added 
impetus because of the large number of dis- 
charged men who were dropping their policies, 
it being the hope that such action would tend 
to hold the insurance in force. 

It has been found that those who are con- 
verting their policies are showing a decided 
tendency to reduce the amount to about the 
average of $2500, but it is feared by the admin- 
istration that only a quarter of the 4,000,000 
men insured during the war will continue their 
policies unless drastic changes are made in 
their form. Recent investigation showed that 
about a quarter of all the correspondence sent 
out is returned because the addressees, have 
moved and left no forwarding addresses, while 
three-quarters of the men insured have stopped 
making payments upon their term policies. 

A big drive is to be undertaken in the near 
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future to have all men formerly holding insur- 
ance register their present, permanent ad- 
dresses with the Bureau, and the question of 
continuing the insurance will then be taken 
up with each man individually. It is probable 
that the work of administering this insurance 
in the future will be undertaken through dis- 
trict offices; the creation of such offices has 
been recommended by the committee which 
surveyed the business last week. A bill au- 
thorizing the director of the Bureau to estab- 
lish such offices in the various States has al- 
ready been introduced in Congress by Repre- 
sentative Johnson of Washington. 

It is believed that by furnishing a method 
whereby larger payments of insurance may be 
made, many of the men who are now inclined 
to drop their policies can be persuaded to 
continue them. While the recommendations to 
the committee contemplate increasing the size 
of payments on permanent policies only, it is 
the opinion of Director Cholmely-Jones that 
the privilege should be extended also to 
holders of term insurance. It is believed that 
many men will die before they decide to con- 
vert their term insurance into permanent pol- 
icies, and it is the director’s desire to offer to 
such men the same privileges as are afforded 
those who convert their insurance. No lump 
sum payments under term policies, however, 
are provided for. 

Systematic decentralization of the Bureau of 
War Risk Insurance by the establishment at 
suitable points throughout the country of local 
offices for the more effective transaction of 
business is recommended by the Advisory Com- 
mittee of Thirteen, headed by Charles Evans 
Hughes, which had been in conference for three 
days last week with Director Cholmeley-Jones 
and his assistants. Work undertaken by the 
bureau was declared to be ‘‘stupendous,” in 
which the greatest difficulty at present was 
the fact that about thirty per cent of the ad- 
dresses of discharged service men are incor- 
rect, so that the bureau is unable to communi- 
cate with them regarding the continuance of 
their payments and conversion of the term 
policies to permanent insurance. In this con- 
nection it was disclosed that approximately 
three-fourths of the holders of existing poli- 
cies, which aggregate $40,000,000,000, have not 
continued their payments. Policies were writ- 
ten for about 4,000,000 men. The report added: 
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This vast undertaking cannot be carried out 
merely through correspondence with a central 
office in Washington. To attempt to do so 
would inevitably cause delays and misunder- 
standings, and create a widespread dissatis- 
faction with an enterprise which to be suc- 
cessful must command a high degree of con- 
fidence. 

We are informed that a considerable number 
of applications for permanent insurance have 
been received. It is to be hoped that there 
will be a general reinstatement of policies 
and an acceptance by all of the exceptional 
opportunity for insurance at low cost which 
the Government has offered. To accomplish 
this it will be necessary to be in constant touch 
with the insured during the period of insur- 
ance. 


“The Art of Soliciting” in Spanish 


For the convenience of Spanish-American 
companies and their agents, and also of Ameri- 
can life insurance companies doing business in 
countries where Spanish is the universal lan- 
guage, The Spectator Company some time ago 
caused to be reprinted in Spanish the well- 
known standard work, ‘“‘The Art of Soliciting.” 

The Spectator Company will be pleased to 
supply this book to its readers in Mexico, Cen- 
tral America and South America at $1.50 per 
copy, postage prepaid. 





Insurance for Death Duties 
In committee on finance bill, British House 
of Commons, Major Courthope and Major Ed- 


“ward Wood sponsored the following clause: 


Exclusion from compensation of property 
passing at death of capital sums payable under 
certain insurance policies. 


If any person makes an insurance on his life, 
or on the life of any other person, with any 
insurance company legally established in the 
United Kingdom, or in any British possession, 
or lawfully carrying on business in the United 
Kingdom, and the policy of insurance expressly 
states that such insurance is made with the 
primary object of providing for estate duty 
which may become payable on the death of the 
assured, and that so much as the holder of 
such policy, or his legal personal representa- 
tive, may direct of the capital sum payable 
thereunder will, on the death of the assured, 
be payable by the insurance company direct to 
the Commissioners of Inland Revenue, for the 
purpose of being applied in or towards the 
payment of such estate duty then to the ex- 
tent to which such capital sum is so paid and 
applied, the same shall not for the purposes 
of death duties be deemed to be property pass- 
ing on the death of the assured. 
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We have General Agency open in 
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Loan Life Insurance Company 
INDIANAPOLIS, INDIANA. 
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Auto and Marine Insurance 


AUTOMOBILE AND 
MARINE INSURANCE 


PILFERING ON LARGE SCALE 


Boldness of Thieves Cause of Alarm Among 
Marine Underwriters 








In spite of the efforts that are being taken 
to reduce the losses sustained by the pilfer- 
ing of goods from wharves and steamships, 
claims continue to be filed with underwriters 
for amounts all the way from $100 to $10,000. 
The major part of the claims are for the loss 
of merchandise en route from New York to 
some South American port. Underwriters have 
been compelled to stiffen their rates to all 
these countries. So familiar have they be- 
come with the “dark spots’? on the map that 
while the rate to a Scandinavian port may be 
one-quarter of one per cent, it will be three 
per cent on merchandise going to Chile, Prac- 
tically all of the River Plate ports are infested 
with a class that make a living by preying 
upon import cargoes. 

“And right here in New York the same crime 
is committed on a large scale,’’ remarked an 
underwriter. ‘‘Let me tell you a little story,” 
said he: 

‘“‘A well-known importer of burlaps unex- 
pectedly ran short of sufficient stock to com- 
plete an order that he had received, and went 
to another importer in the same business to 
procure a bale. While the two men were talk- 
ing, a truck stopped in front of the place and 
a man entering the office asked the proprietor 
if he wanted to buy a bale of burlap. The two 
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importers went out and looked at the bale and 
asked the price. The truckman’s price was 
far below the market quotation for the goods, 
and the visiting importer told the truckman 
that it was just what he was looking for, and 
would take the burlap off his hands. The bale 
was delivered to the purchaser’s business place 
and paid for. Upon further scrutiny the man 
who had just bought it discovered his own 
private mark on the bale, which had been 
stolen from his warehouse a few days prior. 
An arrest followed.”’ 


Philadelphia Automobile Interests Organize 

At a meeting of Philadelphia automobile in- 
surance underwriters held last week, called to 
consider the formation of an automobile 
agents’ association, temporary organization 
was effected by the selection of R. M. Coyle as 
chairman, and a special committee, which had 
been appointed at a previous meeting, then 
submitted for consideration a draft of a con- 
stitution and set of by-laws for the suggested 
organization. 

The proposed constitution, which provided 
for methods of operating the local association 
and stamping office, agency representation and 
rates of commission, was discussed at length. 
The chief interest centered in the agency and 
commission questions. It was finally deter- 
mined that each company should be limited to 
two direct reporting agents, a home office or 
branch office counting as an agency, 

The commission question brought forth some 
diversity of opinions, but these were very 
amicably smoothed out, and it was finally de- 
cided that commissions should be limited to 
twenty-five per cent for both agencies and 
that brokerage commission should be fifteen 
per cent. 

The establishment of better automobile in- 
surance conditions in the Eastern Pennsyl- 
vania field, as a result of the agreements thus 
arrived at, is now regarded as assured. 


The Wooden Steamer Risk 


Underwriters, in accepting risks on wooden 
steamers, often overlook the fact that if the 
vessel gets into trouble the expense is likely 
to be more than would be the case with a steel 
steamer. For example, the wooden steamer 
Annetta Rolph, with a cargo of sugar from 
Fiji for Vancouver, put into Honolulu with 
boiler trouble. News has now been received 
that the vessel left Honolulu in tow of the 
Hercules. The wooden steamer Okesa, which 
recently put into Barbadoes leaking, cannot be 
repaired there, as the dock is not large enough 
and the cargo cannot be discharged, as there 
is no storeroom available. It was suggested 
that the steamer be sent to Trinidad or Mar- 
tinique, presumably in her damaged condition. 


Cotton Insurance 

A proposition to increase the membership of 
the Cotton Insurance Association by admitting 
nine more companies is being voted upon. The 
new members proposed are the North British 
Mercantile of London, the Springfield Fire and 
Marine, the Palatine of London, the Alliance 
of Philadelphia, the Eagle, Star & British Do- 
minions, the Home Fire and Marine of San 
Francisco, the Northern of London, the Tokio 
Marine and Fire, and the Union of Canton. 

The organization of the new Cotton Fire and 
Marine Underwriters being organized by E. 
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G. Seibels, of Columbia, S. C., is reported to 
be progressing. This will include some twelve 
companies, including, according to reports, the 
Continental, Globe and Rutgers, Glens Falls, 
American of Newark and Hanover of New 
York. 


H. K. FOWLER TO RETIRE 


Veteran Marine Underwriter Had Managed 
Many Companies 


With the end of the current year H. K. 
Fowler, one of the best known marine under- 
writers in the New York field, will permanently 
retire from active business. Arduous work for 
the past few years has made it necessary for 
Mr. Fowler to lay down business cares at 
once and spend the remainder of the summer 
in quest of health, although his actual retire- 
ment will not take place until December 31. 

Mr. Fowler has been in the service of the 
Thames & Mersey Marine Insurance Company 
for close to two score years, and for the past 
few years has been United States manager for 
the Liverpool and London and Globe Insurance 
Company (marine department), Thames & Mer- 
sey Marine Insurance Company, Phoenix Assur- 
ance Company (marine department), Union 
Marine Insurance Company, Norwich Union 
Fire Insurance Society (marine department), 
Columbia Insurance Company and its North 
China Insurance Company. 

He will be succeeded in the management of 
these companies by Frank H. Cauty, who has 
for some years been assistant manager. H. 
W. Spicer will succeed Mr. Cauty = as 
assistant manager. At present Mr. Spicer 
is connected with the insurance brokerage film 
of Patterson, Wylde & Windeler of Boston. 
He began in the insurance business about 
twenty years ago as a pupil under Mr. Fowler, 


Insurance Lectures at Columbia University 


Dr. Ralph H, Blanchard will give two courses, 
one in life and one in fire insurance at the next 
winter session at Columbia University. These 
will be followed at the spring session by a 
course On casualty insurance and a course on 
marine insurance. 


Lawyer Enters Insurance Field 

Col, John V. Clinnin, late of the 130th In- 
fantry (Prairie Division), has been appointed 
associate manager of the Chicago branch of the 
United States Fidelity and Guaranty Company 
of Baltimore. Colonel Clinnin served for ten 
years as chief deputy recorder of Cook county, 
and during the twelve months prior to his 
service in France was assistant corporation 
counsel of Chicago. 


Fire Company Admitted to New Jersey 

The National Trades Fire Insurance Company 
of Chicago, Ill., was authorized last week to 
transact its business of fire, lightning or tem- 
pest on land insurance in the State of New 
Jersey until March 1, 1920. 

—If you have money to loan, buy Thrift and Wat 
Savings Stamps. 

—C, A. Dosdall and L. B. Grossmith have been 
elected assistant secretaries of the St. Paul Fire and 
Marine. 

Zeno Kelley Myers, treasurer and manager of the 


Tlome Insurance Company of Hawaii, Ltd., died on 
June 21 at Honolulu. 
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FIRE INSURANCE 


NEW YORK SURVEYS 

The First Six Months’ Business.—If one 
had predicted when this year began, or any 
time after the signing of the armistice, that the 
business for the first six months of 1919 would 
hold up very well as compared with the past 
year, he would have been classified as one who 
was very poorly informed in regard to the sub- 
ject. However, he would have been right, 
hecause such is the condition of affairs. In- 
deed, it is a fair inference that, if things con- 
tinue through the remainder of the year as they 
have for the first six months, that in their fire 
branch the companies will not only hold up 








but may even do better. 


The Cost of Paving William Street.—We 
do not know the cost to the city of New York 
and so on to the taxpayers for paving William 
street—a most gratifying piece of work which 
is going forward at the present time. But 
whatever the cost is an equal amount is being 
contributed by the insurance companies in the 
lost time of their employees who stop to watch 
the progress of the work. The way good in- 
surance money is being used to pave the street 
makes one grieye in these days of the high 
cost of living. 

The Proposed Change in the Annual Fire 
Blank.—Now, while there may seem to be 
some kicking against the pricks, nevertheless 
the proposed changes in the annual fire blank, 
so as to secure definite statistics on the various 
lines of insurance written by the fire companies, 
is in the line of direct progress, both for them 
and for the community. As a matter of fact, 
there is no more reason for the business of the 
fire companies being lumped under one or two 
headings than there is in the case of the 
casualty companies, and they have to report the 
amount under the different lines. 

Nova Scotia Visits the Street.—Edward J. 
Fahie, secretary, Nova Scotia Board of Fire 
Underwriters, Halifax, N. S., has been a visitor 
to the Street this week. He is calling upon the 
different rating organizations and companies 
who do business in Nova Scotia. He reports 
that Halifax is rapidly recovering from the 
terrific explosion, and adds that more business 
is being done there to-day than ever in its his- 
tory. Indeed, he regards the position of Hali- 
fax as superior for future business prospects 
to that of any of the other Eastern Canadian 
cities. 

Direct Commissions.— One appreciates 
what a big step in advance has been made in 
this country in connection with the whole 
subject of commissions for business by the 
constant references in the English periodicals 
to the direct commission question. This, ap- 
parently, is such a stated practice in Great 
Britain that the Corporation of Insurance 
Brokers has reached the conclusion that, the 
only remedy is the one that is used in this 
country, that is, to license: and register all 
brokers with a positive forbiddance of com- 
Mission to other than licensed and registered 
Parties, 
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The Captain Comes Into His Own.—lIf 
there is a fitting spot for a marine insurance 
house, certainly the spot where the former 
Captain Kidd resided is surely one of the most 
fitting in the world. 
of that profession, or at least reputed to be, 
against which marine policies from the begin- 
ning were and still continue to be written. 
Certainly a marine insurance company like the 
Beaver Street house, which is establishing its 
headquarters on the site of so famous a former 
resident, ought to adopt a special name for its 
place of business. We suggest “The Kidd 
House.” 


CHICAGO AND THE WEST 

Nominees for Executive Committee, Chi- 
cago Board.—The following have been 
nominated members of the executive committee 
of the Chicago Board of Underwriters: W. R. 
Townley, L. O. Kohtz, Frank G, Watson. 

F. T. Casey Makes New Connection.— 
Frank T. Casey, formerly special agent for 
John Naghlen & Co. in Illinois, who recently 
returned from service in France, has been 
appointed the Il.inois State agent for the Great 
Lakes Insurance Company of Chicago. 

Sun of London’s New Department. 
John F. Stafford, manager of the Western di- 
vision of the Sun, is establishing a Chicago de- 
partment of the company. Robert L. Bennett, 
for the past fourteen years connected with the 
Royal, will be manager of the Sun’s new de- 
An automobile department is also 
Here- 


partment. 
beirg established hy the Sun at Chicago. 
tofore the automobile business of the company 
in the West has been handled by John Benz, 
superintendent of agents. J. F. Foehringer, 
formerly in charge of the automobile depart- 
ment of the Providence Washington, and for 
several years Cook county special agent for 
Critchell, Miller, Whitney & Barbour, will have 
charge of the automobile business of the Sun 
in the Western office. 

R. Snyder Becomes an Adjuster.—R. 
Snyder, formerly an examiner of the Chicago 
office of the North British and Mercantile, and 
who recently returned from service in Irance, 
has joined the staff of the Underwriters Ad- 
justing Company as a junior adjuster. 

Milwaukee Mechanics Opens New De- 
partment.— A brokerage department has 
been opened in Chicago by the Milwaukee 
Mechanics at the headquarters of its Cook 
county branch office, and the same will be in 
charge of Harry Fox, manager, and Anthony 
Sigmund, assistant manager. 

Klee, Rogers, Wile & Loeb Take Agency 
of Life Company.—Klee, Rogers, Wile & 
Loeb have taken an agency in Chicago for the 
Canada Life, the line being in charge of A. T. 
Graham, casualty manager. 


BOSTON AND VICINITY 
C. H. Tapley Goes to Boston.—The Un- 
derwriters Bureau of New England has se- 
cured the services of Clarence H. Tapley as 
Mr. Tapley will have 
He has been for 


engineer and inspector. 
his headquarters in Boston. 
the past three years inspector for the Factory 
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The Captain himself was 


_Was a visitor in 
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Insurance Association of Hartford, and was 
previously with the Mutuals of Massachusetts 
as inspector. 

New England Exchange Appointments. 
The New England Exchange announces the 
addition to its inspector and engineer forces 
of Charles E. Macomber of the Underwriters 
Bureau for Maine, and A. B. Smith, inspector 
of the Associated Factory Mutuals. Both men 
begin their new duties August I. 

Major Austin Elected.—At the last meet- 
ing of the New England Exchange the resig- 
nation of Major Harry Austin was accepted 
as an active member and he was elected to 
honorary mem! ership. Major Austin was 
formerly State agent of the Franklin, but since 
his return from overseas has been associated 
with the American Fire Insurance Association. 
Last Saturday he sailed for Panama and South 
America to conduct investigations relative to 
the prospects for fire companies. 

A Visitor from London.—Cecil H. Fal- 
loon, general manager of the Atlas of London, 
3oston last week, when he 
spent a day at the offices of Hinckley & Woods, 
where Blake, Newell & Vedeler represents the 
Atlas in Massachusetts. He inspected stand- 
ard risks of the Atlas in and about Boston, and 
expressed his pleasure at the appearance of 
the buildings his insuring 
through their Massachusetts agents. 


company was 


Mutual Association Changes.—At its an- 
nual election last week the Mutual Fire In- 
surance Association, formerly the Mutual Fire 
Union, composed of companies operating 
throughout the ratified 
changes in the constitution and by-laws which 
enlarge the activities of the organization by 
adding several working committees and three 
Flagg, of the Merrimac 
of Andover, was elected president. At its 
fortieth birthday the comprises 
twenty-one companies, represented by nearly 


Commonwealth, 


bureaus. Burton S. 


association 


fifty individuals. 


Lower Rates on Cotton Asked 

An effort is being made by F. C. Weinert, 
Texas Warehouse and Marketing Commissioner, 
to obtain lower insurance rates for cotton 
warehouse companies, and has taken up the 
proposition with the State Fire Insurance Com- 
mission. Weinert points out 
that there are a great number of communities 
in Texas in which cotton warehouse companies 
are to be organized in the near future; and 


Commissioner 


in order for the warehouse to be a success, 
it is absolutely necessary to obtain low insur- 
ance rates. 

“Low insurance rates may be obtained when 
the warehouses are properly bonded and the 
risk properly located and built in accordance 
regulations,’’ said Commis- 
“The lowest insurance rate 


with insurance 
sioner Weinert. 
is, of course, obtainable where the warehouse 
is of fireproof construction or equipped with 
a standard automatic sprinkler equipment.” 

—The Home Office Observer, issued by the Camden 
Fire Insurance Association of Camden, N. J., is a 
bright newcomer among the company papers. A letter 
from a Japanese office boy tells of his difficulty in 
finding the “perpetual expiration book’? and other 
things. 
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LONDON AND _ LANCASHIRE 
FIRE’S MANY AFFILIATIONS 


A. G. McIlwaine, Jr., United States Man- 
ager, to Manage Law Union and 


Rock Also 


A. G. McIlwaine, Jr., United States manager 
of the London and Lancashire Fire, has been 
appointed United States manager of the Law 
Union and Rock Insurance Company also, the 
ownership of the latter having recently been 
secured by the London and Lancashire. The 
Law Union and Rock will be handled by the 
United States Western and Pacific Coast de- 
partments of the London and Lancashire, The 
appointment of Mr. McIlwaine will become ef- 
fective September 1, 

Hall & Henshaw, of New York, who for the 
past five or six years have been United States 
managers of the Law Union and Rock, will 
continue as managers of the New York Metro- 
politan department of the company, reporting 
to the London and Lancashire, 

The following companies affiliated with the 
London and Lancashire do business in New 
York: 

Orient of Hartford, Marine Insurance bf 
London, Safeguard of New York, Standard Ma- 
rine of Liverpool, London and Lancashire In- 
demnity Company. 

Following are companies affiliated with the 
London and Lancashire doing business outside 
the United States: 

Quebec Fire Assurance, Law Accident, Mer- 
cantile Fire of Toronto, Queen City Fire of To- 
ronto; Federal Insurance of Capetown, South 
Africa; London and Lancashire Compania Ang- 
lo-Oriental de Seguros, Montevideo; Australian 
Alliance of Melbourne, Australia; Australasia 
Mutual Insurance Society, Ltd., of Melbourne; 
Melbourne Fire Office, Ltd.; Derwent and 
Tamar, Ltd., of Hobart, Tasmania; City Mu- 
tual Fire of Sydney, Australia; Sydney Fire 
Office, Ltd. 

New Agency in New Jersey 

The National Real Estate and Construction 
Company of New Brunswick, N. J., has been 
chartered to operate an agency for all kinds of 
foreign and domestic companies, the lines to 
include tornado, accident, health, fire, elevator, 
steam boiler, automobile credit, marine, life, 
casualty plate glass, fidelity and burglary. The 
company has a capitalization of $125,000. 
Kansas Commissioner Asks Information 

Several months ago Insurance Commissioner 
Travis of Kansas called upon the fire insurance 
companies doing business in that State for in- 
fomation as to the names and salaries of all 
employees throughout the country on a number 
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of dates. He announced that this was intended 
to determine the truth of the statement of the 
insurance companies in connection with the 
surcharge that they had been compelled to pay 
increased wages and salaries. Commissioner 
Travis has now amended his request, dropping 
the dates through the year and asking only for 
names and salaries from January 1 of the years 
1917, 1918 and 1919. 


Wisconsin Field Men Elect 


At the annual meeting of the Wisconsin 
field men recently at Delavan Lake the fol- 
lowing officers were unanimously elected for 
the Wisconsin field: 

President, R. J. McIntyre, Firemans Fund. 

Vice-president, C. P. Helliwell, Queen. 

Secretary and treasurer, C. E. Cormany. 
Scottish Union. 

Executive committee, R. T. Gravenstine, 
Hanover; F. W. Edler, New York Underwriters; 
G, F. Risley, Hartford. 


The Wisconsin Insurance Club elected the 
following officers: 


President, R. A. Hutchinson, Boston. 

Vice-president, W. B, Erfert, North River. 

Secretary and treasurer, H. A. Lingenfelsen. 
Starkweather and Shepley companies. 

New Gradings for Seven Cities 

The committee on fire prevention and engi- 
neering standards of the National Board of Fire 
Underwriters has applied the standard grading 
schedule to seven more Western cities, with the 
following results: 


Points of 

Deficiency Class 
MIVANSVINIO, UNG. 3560s ska useenc'e 2027 5 
BATE NRO N coro fe ateiovs craps ishersinses 2148 5 
ae | er es ere 2244 5 
Minneapolis, Minn..........0606. 1152 3 
EDUC TO LECT age 1685 4 
MABE. DOD we ickiics concise eoaes 1426 3 
RE MOA SoG Sirota soe Ss a exnioee 2641 6 


Fire Insurance Pocket Index 


The Spectator Company again makes a valu- 
able contribution to insurance literature by 
publishing the Fire Insurance Pocket Index for 
1919 early enough in the game to relieve 
anxiety. It contains the statistics of all the 
principal fire insurance companies for the 
calendar year 1918. The Fire Insurance Pocket 
Index exhibits ten years’ statistics of the re- 
spective companies, with totals and ratios, in 
its main tables, together with such other in- 
teresting information, comprising the statistics 
of American and foreign fire and marine in- 
surance companies not included in the main 
tables, lists of unlicensed companies, Lloyds, 
State insurance officials, underwriters’ agencies 
and retired companies; States having resident 
agent and anti-compact laws; foreign compa- 
nies’ receipts from and remittances to home 
offices; short rate scales, ete., with a useful 
table of contents. Its eighty pages are well 


printed and well bound, and present data up 
to December 31, 1918, relating to over four 
hundred companies transacting fire insurance 
business in this country.—Pacific Underwriter. 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. 


Reinsurance Contracts Solicited 


Thursday 


Crum & Forster Join Offices with 
Howie & Cain 


On or about August 1, Howie & Cain, Inc., 
metropolitan managers of the Hanover Fire 
Insurance Company of New York, and of the 
National Trades Fire Insurance Company of 
Chicago, will, with Crum & Forster, occupy 
a local office at'95 William street, in an oper- 
ating agreement whereby, while the work of 
the two agencies will be carried on jointly 
as a distinct economic and business advantage 
to each agency, they will be managed inde- 
pendently. 

This will enable brokers to find in one loca- 
tion the following aggregation of strong New 
York and agency companies: Hanover Fire, 
National Trades Fire of Chicago, North River 
Insurance Company, United States Fire, Rich- 
mond Insurance Company, Union Fire of Buf- 
falo, Allemannia Fire of Pittsburgh, United 
States Underwriters Policy, and Potomac In- 
surance Company of Washington, 

Cloquet Lumber Litigation 

The Cloquet Lumber Company has_ sued 
eighteen fire insurance companies to recover 
$125,000 under policies placed on its property at 
Cloquet, Minn., on the day it was destroyed by 
the forest fires. The insurance was placed 
largely in Duluth shortly before the flames 
reached Cloquet, the agents binding the insur- 
ance not being aware of the situation. The 
companies have denied liability, on the ground 
that the fire was a continuous one and was 
already in existence at the time the insurance 
was bound. 


North River Capital to Be $1,000,000 

The North River Fire of New York City has 
decided to increase its capital stock from $600,- 
000, consisting of 24,000 shares of a par value 
of $25 each, to $1,000,000, consisting of 40,000 
shares of a par value of $25 each. A special 
meeting of the stockholders of the North River 
will be held on August 6 next to consider and 
authorize the increase, which will give the 
North River a capital of $1,000,000 and a surplus 
of $2,000,000. The North River is the oldest 
of the New York city fire insurance companies, 
having been organized in 1822. 

Special Agent for Queen in South 

The Queen of New York City announces the 
appointment of E. B. M, Atkins as special agent 
for the States of Alabama and Florida, suc- 
ceeding J, Hunter White, who was recently 
transferred to the Virginia and West Virginia 
field. Mr. Atkins was formerly a special agent 
of.the South-Eastern Underwriters’ Association 
for the State of Alabama. 
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July 24, I919 


Wants to Know Salaries 

An effort to obtain from the fire insurance 
companies operating in Kansas a complete list 
of the employees and the salaries paid them is 
being made by Frank L. Travis, Superinten- 
dent of Insurance. The information is to be 
used in the hearing of the surcharge injunc- 
tion proceedings in the district court next 
fall when the matter comes up for final pres- 
entation to the court. 

The request for the information was sent 
out some time ago, but the companies objected 
to supplying the information on as many dates 
as the Superintendent requested and a supple- 
mental request was sent out a few days ago 
asking for the lists and salary statements on 
January 1, 1917, January 1, 1918, and January 1, 
1919. The returns from the companies are 
not at all satisfactory to the department, and 
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See $500,000.00 
PN oda se cee as 6, 168,419.57 
Liabilities. ......... 3,487,561.42 
Net Surplus to Policy- 
holders........... 2,680,858.15 


Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot and 
Explosion Insurance 


New York State 
F. F. Buell, S. A. Troy 
E. J. Parmelee, S. A. Sy1 acuse 


New England 
Geo. Shaw, S. A. 116 Milk St., Boston 


Middle Dept. 
FE. A. Morrell, S. A. 205 Walnut Place, Phila 


N. Y. Sub’n and Northern N. J. 
Jas. J. Garland, 514 Eizhth Avenue, Brooklyn 
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many of them have had to be sent back for 
correction. Some of the companies listed only 
all employees below general officers, and some 
listed only the general officers; while others 
did not submit any lists of the field men and 
other traveling representatives. Some of the 
companies did not figure the salary of any em- 
ployee; while others figured it on a weekly basis, 
others on a monthly basis, and others on an 
annual basis. Mr. Travis says: 

It is desired that we have this information 
covering every employee of the companies. The 
representatives of the companies made cer- 
tain statements relative to the salary accounts 
of the different companies, and when the hear- 
ing comes up we want to be able to present 
these verified facts to the court and present 
our conclusions regarding them at the hearing. 
We desire the lists of general officers as well 
as the minor employees of the companies. We 
desire every employee on the payrolls regard- 
less of the position or salary. 


National Benefit of London 


As of December 31, 1918, the National Bene- 
fit Assurance Company of London, which has 
written surplus lines in the United States, 
showed assets in its home office balance sheet 
amounting to £1,902,337, against which there is 
a paid-up capital of £60,000, a reserve for un- 
paid claims of £56,578, deposits aggregating 
£196,539, amounts due other companies, etc., 
£315,648, reinsurance deposits of other com- 
panies £260,874, and the following funds: Life 
assurance, £46,136; fire and general, £26,994; 
marine, £175,824; employers’ liability, £2570; 
bond investment and endowment certificate, 
£723; investment reserve, £27,000, leaving a 
balance of profit and loss account, £11,175. 

The company’s net fire premiums in 1918 were 
£66,773, with claims amounting to £49,982, 
while its marine premiums were £413,779 and 
net claims £265,198. 





Agency License Applications 

A new form of agency license application is 
to be introduced in Kansas with the opening of 
the next insurance year. The copy for the 
form has just been developed by Frank L. 
Travis, Insurance Commissioner, and has gone 
to the printer. The application is to be made 
in duplicate, with the actual license form also 
on the same sheet. The three sections are to 
be filled out by the companies. When received 
by the department one requisition section will 
be filed under the name of the company. The 
duplicate section will be filed under an alpha- 
betical list of agents and the third section, 
when signed by the Commissioner, will go to 


the agent and becomes his license to trans- | 


Fire Insurance 


act business in this State. The new system 
will complete a card index system of agents 
and end a long bookkeeping experience for the 
department and the companies. 


Surcharge Tangle in Kansas 

The fire insurance companies operating in 
Kansas, who are trying to prevent the Insur- 
ance Department removing the ten per cent 
surcharge, were somewhat ambiguous in mak- 
ing up the monthly statements of the surcharge 
collected. Frank L. Travis, Insurance Super- 
intendent, has sent every report of the sur- 
charge back to the companies for corrections. 
In some instances this entailed a good deal of 
work, for some of the companies did not put 
the name of the company on the report sheets. 
The department had to look up some of the 
policies and inquire of the holder in what insur- 
ance company he has taken out a policy on a 
certain date. 

A great many mathematical mistakes were 
found in the reports. Most of them were of 
small amounts, but a considerable number were 
for several dollars. Many of the mistakes 
appeared when the premium ended in a cipher. 
like $35.50. In many instances the surcharge 
was reported at $3.50, instead of $3.55. This 
would not make a bit of difference if the com- 
panies win the suit; but if they lose, the policy- 
holders will kick if they do not receive the 
full amount of the surcharge. 

The court, in granting a temporary injunc- 
tionn to prohibit the department abolishing 
the surcharge, ordered the companies to make 
complete reports of all policies written, the 
name of the holder, the amount of premium 
and the amount of the surcharge. 


Reliance Fire Examined 

A convention examination of the Reliance 
Fire Insurance Company of Philadelphia is 
being made. W. F. Hobbs, special examiner 
for the Kansas department, is making the ex- 
amination for this State. W. J. Bryden, ac- 
tuary for the Kansas department, is making 
the examination for the Oklahoma department. 


Insurance Financiers Disagree 

A disagreement has occurred among the mem- 
bers of the Bankers Casualty Finance Com- 
pany, which is in charge of financing the new 
Bankers Casualty Insurance Company of Des 
Moines, and as a result, U. Burns has sued 
for a dissolution and an accounting. Mr. 
Burns claims that he is entitled to at least 
$2000, and says he has had no profits as yet. 
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GERMANS CANNOT BUY BACK 
INSURANCE INTERESTS 


Statement from Alien Prosperty Custodian’s 
Office Makes This and Other Points 
Clear 


In a statement issued from the office of the 
Alien Property Custodian it is made clear that 
former enemy property, now that the blanket 
trading license has been issued, cannot be 
resold to former enemy Owners, nor can it 
be held for an undisclosed principal. It is 
pointed out that only citizens of the United 
States can purchase or repurchase such prop- 
erty under the provisions of the act, which 
provides severe penalties for evasion, and that 
this continuoes even under the blanket trading 
license or even the ratification of the peace 
treaty. 

The statement announces that the disposi- 
tion of former enemy property now in hands 
of the Custodian or in litigation for posses- 
sion, will be carried out along the same lines 
as if the blanket license had not been issued 
or the peace treaty signed, and clear title will 
be given purchasers under the authority of the 
Trading with the Enemy Act, This situation, 
it is added, applies not only to all enemy prop- 
erty in possession of the Alien Property Cus- 
todian, or demanded by him, but also to all 
property which should have been reported to 
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him under the provisions of the Trading with 
the Enemy Act. 

It is further notable that the Alien Property 
Custodian has authority under the act to 
carry to conclusion all litigation to secure 
enemy property which has been dragged along 
in the courts through technical legal methods 
of resistance and delay. In other words, those 
who resisted the operation of the law by undue 
litigation with the idea of leaving the posses- 
sion of the property still in the courts when 
peace is declared will, according to the state- 
ment issued, be in no better position than 
those who acceded to the demands of the Alien 
Property Custodian without undue resistance. 


Continental Makes Big Gains 


The Continental Insurance Company of New 
York on July 1 last reported assets amounting 
to $39,009,088, and an unearned premium re- 
serve of $14,206,475; a capital of $10,000,000, and 
a net surplus of $11,559,998, thus giving the 
company a surplus as to policyholders of $21,- 
559,998. These figures represent approximate 
gains of $2,500,000 in assets $1,100,000 in pre- 
mium reserve and $1,400,000 in surplus. 

The Fidelity-Phenix Fire of New York also 
shows gains in assets and surplus of about 
$2,400,000 and $1,500,000, respectively, with an 
advance of over $800,000 in premium reserve. 
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Its assets on June 30 last were $24,748,087; its 
unearned premiums $12,589,778, and its net 
surplus $7,515,011, giving it a policyholders’ sur- 
plus of $10,015,011. 

The American Eagle Fire likewise made 
handsome gains, including $529,000 in assets, 
$281,000 in premium reserve, and $189,000 in sur- 
plus. Its assets are now $3,653,688, its capital 
$1,000,000, and its net surplus $1,089,769. 

President Harry Evans is entitled to con- 
gratulation upon the handsome results attained 
during the half-year. 


Changes in the Field 

Edward Purkey, associated with C. V. Watkins and 
Co., has been appointed special agent by the New 
York Underwriters Agency and has been assigned to 
Western Pennsylvania as assistant to Special Agent 
H. C. Chase. 

Three new special agents have been appointed by 
the National Union Fire, effective at once: W. D. 
Swearingen, assigned to West Virginia, with head- 
quarters in Charleston, W. Va.; W. A. McKenzie, 
assigned to Kansas-Missouri territory, with head- 
quarters in Kansas City; C. W. Sexton, assigned to 
Connecticut and Western Massachusetts territory, with 
headquarters at Hartford. 

Frank T. Casey has been appointed Illinois State 
agent for the Great Lakes of Chicago. He was for- 
merly special agent for John Naghten & Co. in 
Illinois, and has just returned from service in France. 

Samuel T. Johnson and Fred W. Engle have been 
appointed special agents in Illinois for the Rochester 
Department of the Great American. Mr. Johnson has 
been with the company for some time, while Mr. Engle 
comes from the Firemens. A. S. Gormly, who was 
special agent for the Rochester Department in Wis- 
consin, becomes State agent. 

Charles G. Runkle, special agent for the Scottish 
Union in Ohio, has been made State agent, succeeding 


W. J. Gilsdorf. 





JOHN C. BARDWELL CHAS. L. HECOX 
Prest. Sec'y and Treas. 





THE LIBERTY FIRE 
INSURANCE CO. 


Capital and Surplus 
$250,000.00 


Title Guaranty Bldg. St. Louis, Mo. 
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BURNING BLIMP KILLS TWELVE 
Plunges Through Roof of Bank and Spreads 


Destruction 

On Monday last a dirigible balloon reported 
to have been owned by the Goodyear Tire and 
Rubber Company of Akron, O., which had 
been flying above the Loop business district 
of Chicago, caught fire and fell through the 
glass roof of the Illinois Trust and Savings 
Bank at La Salle street .and Jackson Boule- 
vard. 

At the time of going to press there were 
twelve persons known to have been killed, 
and at least twenty-seven more injured to a 
greater or lesser extent, 

The dead and injured were mostly employees 
of the bank, while two were passengers in 
the balloon. 

In some unknown manner, the balloon caught 
fire and fell blazing through the roof, when 
the gasoline tanks exploded and scattered fire 
and destruction among the clerks, mainly 
women, who only had two means of exit from 
the wire cage surrounding the rotunda. 

The employees of the bank were covered 
by a group policy in the Equitable Life Assur- 
ance Society, and those injured will be re- 
munerated under the workmen’s compensa- 
tion law. It is stated the Goodyear Tire and 
Rubber Company has acknowledged its liabil- 
ity for the loss of life, injuries to persons and 
property damage, and will pay appropriate 
damages. The dirigible was not insured, ac- 
cording to latest advices. The fire insurance 
on the bank building embraced $150,000 in the 
Home of New York and $100,000 in the North- 
western National of Milwaukee. There was no 
insurance on furniture. 


Appointments by the Caledonian 

James M, Larmore, at present State agent of 
the Norwich Union Fire of Norwich for 
Indiana and Illinois, has been appointed ex- 
ecutive general agent for the Caledonian of 
Edinburgh, in Indiana, Illinois, Kentucky, Ten- 
hessee, Missouri, Kansas, Minnesota and Wis- 
consin, with headquarters for the present at 
Anderson, Ind., the appointment taking effect 
not later than August 23. E. J. Arimond, now 
with the Fidelity-Phenix Insurance Company, 
has been appointed State agent of the Caledon- 
ian for Wisconsin and Minnesota, with head- 
quarters at Milwaukee. 


To Enter Fire Insurance Field 
The Columbia Insurance Company of Jersey 
City, which was organized in 1901 by financial 
interests identified with the Phoenix Assurance 
Company of London, and which at present con- 
fines its operations to automobile and inland 
marine business, will in the near future enter 
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the fire insurance field. Its capital is $400,000, 


net surplus as of December 31, 1918, $748,485.85, 


and assets, $1,459,099.15. 

Percival Beresford, United States manager 
of the Pheenix and president of the Imperial 
Assurance Company of New York, will, as vice- 
president and fire manager of the Columbia, 
be in charge of the latter’s entire fire business. 


Registered Mail Insurance in 1918 


Hereunder is a tabulation of the total premiums and 
losses in 1918 of fire and marine insurance companies 
reporting to the New York Insurance Department on 
their registered mail insurance business: 

Ratio of 


Net Net Losses 
Name and Location Premiums Losses to 
of Company. Written. Incurred. Prems.% 
7Etna, Hartford....... $15,622 $871 5.5 
Agricultural, Watert’n | > eer ead 
Alliance, London..... 9,907 600 6.1 


American and Foreign 











Marine, New York. 284,592 11.5 
American Eagle, N.Y. 23 sacs 
Atlantic Mutual, N.Y. 6,837 115.1 
Automobile, Hartford. 176,144 70.7 
3oston, Boston ..... 1,632 5.5 
Brit. & For., Liverp’l 14,336 14.7 
Columbia, Jersey City 4,780 9.0 
Com’! Union, London 293,477 76.6 
Connecticut, Hartford. 1S! Pa Be 
Continental, N. Y.... 10,857 20 2 
Eeuitable F. and M., 

Providence ......<« eer re aa 
Federal, Jersey City.. 52,045 19,781 38.0 
Fidelity-Phenix, N. Y. OS ee 
Firemans Fund, San 

PrameiseO® ..6<ccsce<s 83,246 23,864 28.7 
First Reins., Hartf’d. 10,728 874 8.1 
Fonciere, Paris ...... 304 me 
Great American, N.Y. 24,676 56.5 
Hartford, Hartford.... 31,963 4.8 
Home, New York.... 37,160 3.3 
Indemnity, London... 17,689 1.8 
Ins, Co. of N.A.,Phil. Ga Gisuexe as 
Liv, & Lon. & Globe, 

Eiverpocl «co. e<«-<<- 26,612 11,877 44.6 
Lon. Assurance, Lon. 12,174 602 4.9 
Marine, London ..... 389,561 - 17,803 12.3 
Mass. F, & M., Boston *_32 . 197 
Mercantile, N. Y..... 2. | ne ree : 
Mich. Com’l, Lansing. 2,886 350 S1.4 
Minneapolis F. & M., 

WRGYE  Scisiacauaswass CTT T 
Ocean, Liverpool..... 6,144 148 2.4 
Old Colony, Boston.. 24,302 1 
Phoenix, Hartford..... pi?) eee 
Phoenix, London...... (0. Serre 
Prov. Wash., Prov... ph eer 
Oueen, New York.... 142,813 7—8,975 eae 
Reliance, Liverpool... 6,148 148 2.4 
Royal, Liverpool...... 34,214 12,838 M.D 
Royal Ex., London... a) errr 
Scandinavian Assur., 

Chitstiatit cc cccass y& erCCr ee ar 
Sea, Liverpool ........ 17,534 600 3.4 
Springfield F. and M., 

Springfield .......... 11,723 539 1.6 
St. Paul F. and M., 

Ses Pa cc vavenccuss 27,782 19,032 68.5 
Standard, Liverpool.. 6,855 {58 6.7 
Star, New York...... 909 516 56.8 
Switzerl’d Gen., Zurich 5 RR re ee 
Tokio, Tokio: ...«<.«.- 17,689 328 a 
Union, Liverpool..... i) Per rer eae 
U.S. Hloyds, N. ¥.-. 15,991 871 1.9 
Westchester F., N. Y. 1,845 126 6.8 

Totals (1918)......$1,922,878 $343,756 17 9 
Totals (Sit)...... 1,096,230 247,490 22.6 


* Return premiums and cancellations exceed pre 
miums by amount named. 
+ Salvage and reinsurance exceed losses. 


Fire Insurance 


Gains by Globe National Fire 

The Globe National Fire of Sioux City, one 
of the first of the Western fire reinsurance com- 
panies, is showing remarkable gains. Its semi- 
annual statement of the middle of the year 
shows assets of $1,686,409, an increase of over 
$200,000, with net premiums for’ the first half of 
the .year of $407,397. It added nearly $200,- 
000 to the premium reserve. Edd G. Doerfler, 
who is secretary and manager, reports that the 
loss ratio was under fifteen per cent, and that 
at present the company is not seeking any addi- 


tional reinsurance contracts, 
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Casualty, Surety, Etc. 


Guardian Fire Examined 

A special examination of the affairs of the 
Guardian Fire of Salt Lake City, Utah, which 
has just been completed, shows the affairs of 
this company to be in a satisfactory condition. 
Commencing business in January, 1914, the 
company appears to have experienced the diffi- 
culties attending the earlier years of an in- 
surance company, but, in the opinion of the 
examiners, ‘‘the company is now in a most 
excellent position, financially and otherwise, to 
secure a rapid growth in all departments.” 

The assets included secured loans, $339,524; 
bond and stocks, $70,150; cash, $69,354; pre- 
miums due, $48,411; loss recoveries, $1263; 
automobile investment, $509; accounts receiv- 
able, $27 accrued interest, $7920. The liabili- 
ties are: Capital stock, $200,000; losses in pro- 
cess of adjustment, $22,108; commissions pay- 
able, $19,364; accounts payable, $50; and pre- 
mium reserve, $103,417; leaving a net surplus 
of $192,195. 

The company transacts a direct business in 
the following States, and intends entering sev- 
eral others as soon aS arrangements can be 
made for the purpose of doing a general re- 
insurance business: Utah, Arizona, California, 
Colorado, Idaho, Montana, Michigan, Nevada, 
South Carolina, Wyoming, and Wisconsin. 


Colorado Rates Ordered Cut 


C. W. Fairchild, Insurance Commissioner of 
Colorado, advises all fire insurance rating bu- 
reaus and fire insurance companies doing busi- 
ness in the State of Colorado that he finds 
after a thorough investigation that ‘‘the rates 
now charged for fire insurance are excessive 
and unreasonable, in that the results of such 
business as shown by sworn statements indi- 
cate an underwriting profit in an unreasonable 
amount.’ He therefore orders the companies 
“to reduce said rates in such percentage as 
will bring about a reduction in premiums by 
an amount of not less than $250,000 per annum, 
such reduction to be effective on and after 
September 1, 1919.”’ 


Senator Frelinghuysen for Coal Inquiry 

United States Senator J. S. Frelinghuysen of 
New Jersey, the well-known New York fire 
underwriter, has introduced a resolution pro- 
viding for a Congressional inquiry into the 
high and increasing prices of coal. 


—Charles E. Peters of Louisville, Ky., has been 
appointed traveling special agent in the workmen’s 
compensation and liability department of the United 
States Casualty Company, effective August 1. 
Lumbermens Mutual Casualty Company, 
Chicago, Ill., has been granted a license in Ohio. 
C. A. L. Purmort, Van Wert, will represent them. 


—The 
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CASUALTY, SURETY & 
~__ MISCELLANEOUS 


MUTUAL CASUALTY MEN MEET 
Plans Made for Early Conference of Claim 


Attorneys of Various Companies 

At the monthly meeting of the governing 
board of the National Association of Mutual 
Casualty Companies in Detroit last week, plans 
were laid for developing rehabilitation and ac- 
cident prevention work, as also for securing 
the enactment of uniform mutual insurance 
laws. It was announced at the meeting that 
independent workmen’s compensation rating 
bureaus are now in operation in Delaware, 
Massachusetts, New York, New Jersey, Penn- 
sylvania, Tennessee, Virginia and Wisconsin, 
and that a similar bureau will be established 
in Missouri when the new law goes into effect 
November 1. 

The following were present: G. L, Mallery, 
J. O. Adderly, J. S. Kemper, Chicago; G. A. 
Blauvelt, R. M, Ferguson, C. E. Morrison, New 
York; J. L, Train, Utica, N. ¥.; P. W. A. Fitz- 
simmons, W. E. Otto, C. Hatch, Detroit; J. M. 
Bessey, New York, manager of the association, 
and H, L. Ekern, Chicago, counsel. 

The National Association of Mutual Casualty 
Companies is planning to hold a conference of 
claim attorneys of mutual casualty companies 
in the near future. It was decided at the meet- 
ing that regular conferences of the claim man- 
agers, safety engineers, statisticians and 
medical directors would not only be instruc- 
tive but also promote progress in the improve- 
ment of these features of the service of mutual 
casualty companies. 

A conference of claim attorneys will be held 
in conjunction with the next meeting of the 
governing board, which convenes’ simultan- 
eously with the National Convention of Insur- 
ance Commissioners. It is expected that some 
thirty mutual casualty companies will have 
their attorneys and_ superintendents 
present. 

The association is making a special study of 
social health insurance and its possible effect 
upon the conduct of workmen’s compensation 
insurance. It seems to be a prevailing thought 
among the mutual casualty companies that the 
great stress being laid on social insurance 
schemes by various legislatures is putting the 
cart before the horse. 

A resolution was presented favoring the col- 
lation by some Federal department of all the 
data available on sickness by number of cases, 
States and other territorial sub-divisions, by 
occupation, sex and age, and probable cost of 
compensation for time lost on account of same, 
with special and major emphasis laid upon the 
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development and perfection of plans for pre- 
vention of sickness. The mutual companies 
feel that until this has been done any discus- 
sion of plans for social health insurance is be- 
side the point. 

Opposing Views on Agency Business 

Isaac Miller Hamilton, president of the Health 
and Accident Underwriters’ Conference, has re- 
minded members of the organization that its 
policy is that health and accident business once 
placed in the books of an insurance company 
is the property of the company, and not the 
property of the agent. A number of the com- 
panies have received a letter from Chauncey 
S. S. Miller, secretary of the National Associa- 
tion of Insurance Agents, stating that he has 
been instructed to communicate with them to 
secure their support of the principle that the 
business of a local agent is his own property. 
The monthly premium accident and health com- 
panies hold that they are on a different basis 
from the fire companies, as under their plan the 
agent receives a policy fee paid by the assured 
for putting the business on the books. 


Howard L. Herrington Dead 

Howard L. Herrington, agency assistant at 
the home office of the Travelers of Hartford, 
Conn., died recently of apoplexy. After several 
years in the company’s Cleveland and Boston 
offices, he became manager of the compensa- 
tion and liability department in the New York 
branch office. Mr. Herrington held that posi- 
tion for five years until January of the ‘present 
year. 





JOHN E. KING, Pres. 


Atlantic City Fire, N. J. 
Eastern Fire, N. J. 





B. J. ALLEY, Vice=Pres. 


Pennsylvania Millers Mutual Fire, Penn. 


KING, ALLEY AND LAWRENCE, Inc. 


Ninety Six Maiden Lane, New York 


Representing the following Companies which are licensed in New York State 

Mill Owners Mutual, lowa. 
Pawtucket Mutual Fire, R. I. 
Berkshire Mutual Fire, Mass. 


Binding risks in the Metropolitan District and throughout the U. S. and Canada. 


ORRIN C. LAWRENCE, Treas. 


JOHN B. SIRICH, Secy. 
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July 24, 1919 


COMPENSATION IN NEW JERSEY 
Modifications in Law Effective This Month 


Briefly Summarized 

Of particular interest to compensation insur- 
ance men will be the pamphlet which the New 
Jersey Commissioner of Labor has been send- 
ing out over the State during the past few days. 
This pamphlet is a revised edition of the Work- 
men’s Compensation Law, presenting it as it 
applies to every accident occurring on or after 
July 4. Summaries of the statute are required 
by law to be posted in every plant where goods 
are manufactured for sale, and workmen are 
entitled under the act to have this summary 
posted within reach, so that they may be ad- 
vised as to the general benefits to which they 
may be entitled. Among the changes made are 
to be noted in particular the following: 

Maximum compensation raised from ten dol- 
lars to twelve dollars, minimum raised from 
five dollars to six dollars. 

Compensation rate raised from fifty per cent 
of weekly wages to sixty-six and two-thirds 
per cent, subject to the twelve-dollar maximum. 

Period during which the employer or insur- 
ance carrier must furnish medical aid to the 
injured extended from two weeks to four weeks. 
waiting period, i. e., the period following an 
accident during which employee is not en- 
titled to compensation reduced from two weeks 
to ten days; Saturdays and Sundays count in 
this waiting period if the injured is physically 
unfit for work on those days. 

One troublesome question that has: been dealt 
with definitely by the legislature is that of 
hernia. The matter was given careful study, 
and the legislature has gone on record to the 
effect that a hernia is rarely the result of an 
accident, but rather to be regarded as a dis- 
ease developing more or less gradually. The 
medical profession is almost unanimously of 
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the opinion that a hernia is primarily due to 
an inherent physical weakness in the abdominal 
wall, and the development of the hernia is 
therefore not the result of ahazard of any 
particular occupation. Consequently it is only 
when cases develop as the direct result of 
physical violence that compensation will be 
allowed. In valid cases of this kind the statute 
prescribes twenty weeks as the period during 
which compensation is payable; this in addi- 
tion to such compensation as may be required 
to cover the period of disability attending the 
injury. 

The new law determines that compensation 
is payable for four weeks for each tooth lost. 
The compensation for loss of hearing in one 
ear extends during a period of forty weeks, and 
loss of hearing in both ears by one accident 
for one hundred and sixty weeks. 

An important feature of the law touching 
fatal cases is that dealing with partial de- 
pendency. Heretofore partial dependency has 
not been recognized by the courts. If there has 
been actual dependency, this has been held 
sufficient to entitle the applicant to the full 
benefits of the statute. This, however, has 
now been qualified, and except in the case of 
the widow and children who are actually a part 
of the decedent’s household at the time of his 
death, the compensation for-partial dependency 
shall be such proportion of the scheduled per- 
centage as the amounts actually contributed to 
them by the deceased constituted of his total 
wages. It is also well to note that in connec- 
tion with fatal cases the expenses of last sick- 
ness to be met by the employer shall not ex- 
ceed two hundred dollars. The employer can- 
not be called upon in such instances for any 
additional outlay over this sum. 

Regarding the medical and hospital service 
chargeable to the employer, it is to be noted 
that while the period is extended from fourteen 
to twenty-eight days, of which the day of the 
accident counts as one whole day, the limit of 
fifty dollars has not been altered. It is, there- 
fore, not to be assumed that a doubling of the 
length of this service also doubles the amount 
which can be charged to the emplayer. 

It is provided, however, that in severe cases 
requiring unusual medical or surgical treat- 
ment, or calling for artificial limb or other 
meckanical appliance, the employee is privi- 
leged to file a petition with the Workmen’s 
Compensation Bureau praying for additional 
assistance, and in such cases the Commissioner 
hearing the matter is authorized, when war- 
ranted by the evidence, to order additional 
service not to exceed in total the sum of two 
hundred dollars, or to extend over a period 
greater than seventeen weeks. 

Employers, employees or compensation in- 
surance companies or agents desiring a fuller 
interpretation of any of the amendments, or 
desiring to obtain copies of the revised statute 
should apply to the Workmen’s Compensation 
Bureau, at the State House, Trenton, or the 
Newark office of the bureau, 207 Market street, 
Newark, N. J. 


Globe Indemnity in Newark, N. J. 
The Globe Indemnity of New York has ap- 
pointed the firm of T. C. Moffatt & Co. to be its 
general agent in Newark, N. J., and vicinity, 
as from August 1. The present Newark branch 


office of the Globe, of which Frank M. Mac- 
Donald is manager, will be taken over by the 
Moffatt firm, and Mr. MacDonald will become 
manager of the latter’s casualty department. 
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Great Eastern Casualty’s Rates Up 

Announcing increases of premium charges 
for new business on various forms of policies, 
effective on and after August 1 next, the Great 
Eastern Casualty of New York states that its 
attitude on renewals will be governed to a 
large extent by the actions of its competitors. 
At present there will be no change in renewal 
rates. The company’s statement says: 

In the “extra preferred’ and “preferred” 
classes the increase amounts to one dollar for 
each five dollars weekly indemnity, affecting 
the “‘New Perfection Policy.”” The new rates 
for this policy when sold with accident insur-- 
ance are as follows in the ‘‘extra ordinary” and 


“ordinary’’ classes, for each $5 weekly in- 
demnity: 

Extra ordinary, ages 18 to 50............. $10 
Extra ordinary, ages 51 to 60............ 12 
Ordinary, ages 88 te SO... ck ccccccciccccs 10 
OSGINAFY; AHC8 GE WO Gi. oc eccccscecciscs 12 


When sold without accident insurance: 
Extra ordinary, ages 18 to 50............ $11.25 


Extra ordinary, ages 51 to 60............. 13.75 
Ordinary; aged 18 10 GOoecccccccccecccucs 11.25 
Ordinary, aaet Gh: (6 GGik occ cccccccccccwass 13.75 


The rates for the ‘“‘New Superior Perfection 
Policy,’ for each $5 weekly indemnity, are: 


Extra preferred, ages 18 to 50........... $13 
Extra preferred, ages 51 to 60............ 15 
Proterred, awet 18 10 SOs. 25. ccccececesscs 14 
Preferred, ages 51 to @......ceccccccccces 16 


Annual premiums will be required hereafter 
on all disability and health policies. 


Machine Gun to Stop Bank Hold-Ups 


Bank robberies in Chicago have become so 
frequent that the Pullman Trust and Savings 
Bank has built into the wall of its building a 
cage of steel and concrete, with portholes com- 
manding both the exterior and interior, and 
will keep it constantly manned by ex-soldiers 
armed with rifles and a machine gun. This 
is an interesting commentary on burglary and 
hold-up conditions in the outlying parts of 
Chicago. ; 

What rate credit, if any, the Burglary Insur- 
ance Underwriters Conference will promulgate 
for this particular class of protection has not 
yet been announced. 


New Casualty Company Organizing 
The Colonial Casualty Insurance Company is 
being organized by a number of New York and 
Brooklyn brokers. The lines to be written by 
the company are accident, health, compensa- 
tion, liability and automobile (except fire). 
The list of incorporators is as follows: 


Chauncey G. Cozine, Charles F. Kluber, John 
P. Budde, Rudolph C. Goennewich, all of Brook- 
lyn; Samuel A. Langfur, Barnett Braham, 
Bronislaw C. Langfur, Jacob P. Stolz, Jacob S. 
Blatt, Joseph Powers, Irvin G. Herman, Robert 
Rieser and Harry Peck. 


Report on Zurich General Accident 

The Zurich General Accident and Liability 
Company has been examined by the New York 
State Insurance Department and reported to 
be “in a sound financial condition.” Its ad- 
mitted assets are found to be $4,664,364, with 
surplus over all liabilities of $1,307,578. The 
latter sum shows an increase of $455,138 on 
the year, due mainly to the elimination of the 
voluntary or additional reserve fund of $400,000. 


—A Westerly (R. I.) newspaper has issued a book- 
let describing Westerly as the town of the four “f’s’”— 
famed for few fires—and describing methods used 
there to reduce the fire loss. Much credit is given to 
Irvine O. Chester, a well-known insurance man at 
Westerly, for his excellent work in this direction, 








Miscellaneous 


LIFE LEGISLATION OF 1919 
Manager G. T. Wight’s Report to Asso- 
ciation of Life Insurance 


Presidents 


1720 MEASURES EXAMINED 





Bills Introduced and Laws Enacted Show Material 
Decrease from 1917 
legislative proposals 
of life insurance 
cent. 


This year’s output of 
.of interest to the institution 


shows a reduction of twenty-five per 


Where during the last ‘‘on’’ legislative year, 
1917, it was necessary to examine 2300 meas- 
ures, this year’s total is only 1700. The vol- 


ume of laws enacted concerning life insurance 
substantial decrease. 

are referred to in 
report to 
Presidents, 


also shows a 

These and other matters 
the thirteenth annual legislative 
the Association of Life 
recently presented by Manager George T. Wight. 
This report, which covers the legislative sea- 
June 6, at which time only a few 


Insurance 


son up to 


matters of interest were still pending, is, 
in part, as follows: 
Coincident with a year that marks the greatest 


popular recognition of life insurance thus far re- 


corded in its history comes an interesting, even if 
temporary, change in the legislative attitude toward 
The 


acquired thus far this 
clearly indicates that 1919 will far outstrip any 


of insurance protection 
States 


life insurance. amount 


year in the United 
pre- 
With 
only a few legislative bodies still in session, out of 
the half hundred scheduled for meeting, the year will 


vious year’s record of new business written. 


show noteworthy reduction in the number of legis- 
lative proposals requiring consideration on behalf of 
policyholders and their company trustees. 

This is the thirteenth annual 


which our association has sought to do tts share in 


legislative season in 


representing the common interests of policyholders 


and companies, in connection with measures pending 
before State legislatures’ and Congress. It has been 
year with the legislatures, nearly all of the 
“of” or 


even numbered year, when only a dozen or so legis- 


the ‘‘on” 
States having held sessions, as against the 
latures meet in regular session, 

The total 


have been 


number of legislative sessions that will 


held this year is an even fifty in forty- 


seven States and Territories. 


The 1919 legislative season shows a twenty-five per 


cent reduction in the number of legislative 


posals of interest to the institution of life insurance. 


pro- 


” 


Up to this time in 1917, the last ‘‘on” year, the num- 
ber of bills 
this office was 2309; this year the number up to date 


is 1720 


received and requiring examination by 


a reduction of nearly 600. 
CLASSIFICATIONS OF 
bills 


number designed to 


THREE BILLS 


An examination of the received from the 


various States disclosed a pro- 


mote good practices and therefore of a character 


which life insurance representatives advocated in the 
common interests of policyholders and companies. 
If anything, this class showed an increased number 
of bills this year. The next larger class comprised 


bills 


simple amendment adequately meeting the situation; 


requiring more or less objection, sometimes a 
in other instances, as in the case of compulsory in- 
measures, it was necessary to oppose the 
The 


bills which were found to have no direct 


vestment 


legislation as a whole. largest class contained 


bearing on 
the problems of life insurance policyholders and their 


representatives. Of this class, many had to be care- 


fully watched in their progress through the legisla- 
ture for possible amendments—including the eleventh- 
hour variety—that would create conditions adverse 


to the interests of our policyholders. 


PERMITTED TO MEET PUBLIC’S NEEDS 
Responding to the consistent demand of the people 


more life insurance proteetion, New 


generally for 


York State enacted a substantial amendment to Sec- 
tion 96 of its insurance law, relative to the limitation 


on the amount of new business that may be written 
annually by life insurance companies doing business 
in the State. This amendment authorizes the Super- 
intendent of Insurance to suspend the limitation for 
any calendar year when he is satisfied that the com- 
panies writing not less than fifty per cent of the in- 
surance written by companies authorized to do busi- 
ness in the State will, in the normal course ot their 
business, properly and economically conducted, reach 
the limits provided for by the law before the end of 
Other important statutes having the effect 
of encouraging the development of the life insurance 


such year. 


business include a tax reduction law, various standard 
group insurance laws and amendments to investment 
regulation statutes. ? 

VARIOUS KINDS OF TAXATION 


Returning to the 
affecting life 


PROPOSED 


legislative proposals introduced 
largest 
taxation, although even here there was a remarkable 
This total reached 


against 552 in 1917 and 734 in 1915. By subdivisions, 


insurance, the classification is 


reduction. year’s only 243, as 






the 1919 figures, in part, are: 





No. of No. of 
Subject Bills States 
Affecting premium tax laws, either’ 

tavorably or unfavorably............ 20 in 11 
General ancome tax, <5.666cisesea sca 51 in 17 
Franchise and capital stock.......... 43 in 15 
Rneritance TAKS. ised issvisin se saneasivics 30 in 14 
Annual mortwage tax” .. 6.0 65ccsss cee 11 in s § 
Mortgage tax exemptton bills.. a. in 3 
Licenses: atid fees. occ. ccscees cn ES in 10 
State’ tax. COMMISSIONS 66066.6-65:6.00000%s 10 in 8 
Piasets: GAM hd dacair<avaarnesveeectassns i in 3 
Manidinal takanion 22.60.05 0isareawscwws 3 in 3 


INCOME TAX PROPOSALS 
increase in income tax proposals in- 
to make up the 


The unusual 


dicates endeavors by legislatures 


prospective deficit in liquor taxes due to national 


prohibition. It is fortunate for life insurance policy- 


holders that this is the present legislative slant 
rather than to have this revenue made up in part 
by additional direct taxes on life insurance pre-- 


miums, which have been so heavily taxed for many 
years. The 
State and 


contribution of policyholders’ funds to 


Federal purposes, through taxation, last 
$19,000,000, in addition to 


This amount is many times that used 


year was company real 
estate taxes. 
for the expenses of official supervision of the business. 
Fortunately, gut of this year’s mass of income tax 
proposals and amendments only five of the measures 
affect life The one 


of chief importance is the rewritten 


becoming law. will insurance, 


Federal revenue 


statute with its greatly increased rates on all cor- 
porations. In Montana the old income tax act was 
modified by reducing the exemption of $10,000, 


to life insurance along with other corpora- 
$2500, and 


the exemption. In 


granted 
later a second law eliminated 
West 
of one-quarter of one per 
1917 for the period of the war, was 
extended indefinitely. In North Dakota an 
tax law was enacted, but exempted life insurance 
companies. In New York 


come tax act does not apply to corporations except 


tions, to 
Virginia the special tax 
cent on net income, 
originated in 
income 


the recently enacted in- 


as it relates to the withholding of the tax from 
salaries and other compensation paid to non-residents. 
This, particularly in New York city, will impose no 
small burden on many corporations, including life 
insurance companies, on account of the large number 


of commuters employed. 


TAXES ON INSURANCE PREMIUMS 
Only two of the twenty insurance premium tax bills 
introduced in the States have thus far become law. 
One of these, in Idaho, was amended to permit the 
of the 
thus effecting a reduction 


deduction of dividends before the imposition 
tax on premium income, 
of the tax. In New York a bill was introduced which 
would have eliminated the deduction of all dividends 
the amendment of 1917. However, this 
follow the ruling of the State 
Comptroller in 1908, permitting the deduction of all 


dividends except deferred dividends paid in cash on 


48 


provided by 
bill was amended to 
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maturing policies. As thus amended the bill became a 
law. 

There is still pending in Illinois a bill substituting 
for the 


panies in that State a two per cent tax on premium 


present reciprocal taxes on insurance com 


less dividends. (Since the compilation of this report 
the Illinois premium tax bill has been enacted into 
law.) 
COMPULSORY INVESTMENT OF RESERVES 
There was a‘ decided falling off in the number of 
bills introduced along the line of the Texas law, r¢ 
quiring a foreign life insurance company to invest 
seventy-five per cent of its State reserve in specified 
securities issued within such State. Only three bills 


of this character were presented this year—two in 
Arkansas and one in Montana—as against eight in 


seven States two years ago. None was enacted. 


DEVELOPMENT OF GROUP INSURANCE 
The 
meeting 


growth of group insurance as a means of 
both old and industrial problems is 
reflected in the enactment of statutes prescribing th« 
regulation of States, 
Colorado, North 

The copies the 
statute previously enacted in New York and Massa- 
chusetts, while the Colorado law bases largely on tli 


new 


such insurance in four more 


namely, Iowa, Connecticut and 


Carolina. Iowa law practically 


same statute. 


Intelligent co-operation and_ efficiency are evi- 
denced in the increased membership of the associa- 
tion. The last 


with a membership that embraced twenty-nine com 


report of the association was made 


panies. Within a year, including the date of this re- 
port, there have been added to our membership twelve 
companies. Total reached _ its 
so far maximum of forty companies, allowance being 
This 
the limits of its functions represents a trusteeship for 
47,000,000 
for encouraging the 


membership has thus 


made for one withdrawal. association within 


the holders of policies. It has unusual 


opportunities open, wholesome 


discussion of the broad principles of life insurance 


and for their dissemination. Thus it contributes to a 
better public understanding and appreciation of life 
insurance as an essential stabilizing factor, both eco 
nomic and social, in the development of our civiliza 
tion, 





Chicago Bonding Increases Business 
During the first half of the current 
the premiums of the 


year, 
Chicago Bonding and 
Insurance Company of Chicago have increased 
fifty per cent over those of the corresponding 
period last year, having amounted to $757,271. 
In the first six months the total income of the 
Chicago Bonding $791,626, total 
disbursements $648,852, the latter amount. in- 
cluding $335,088 for losses. Most of the claims 
against the old Prudential Casualty have now 
been eliminated. 
the Chicago Bonding is in Illinois, from which 
State it derives about one-third of its premium 


was and its 


The bulk of the business of 


receipts, 
O. F. Roberts, vice-president and general 
manager, is entitled to congratulation upon 


having made so good a record this year. 
National Live Stock Convention 
George G. Guth, of the Iowa State Live stock 
Insurance Company of Des Moines, was elec 
ted president by twenty-five representatives 
of live-stock insurance companies in 
convention which met at Des Moines on Tues 
day. W. M. Beebe, of the Central Live Stock of 
Kankakee, III., elected vice-president, 
and Frank M. Boyd, of the Western Depart- 
ment of the Hartford Live Stock, at Chicago, 
was re-elected secretary and treasurer. 


Home Life to Refund War Premiums 


The Home Life Insurance New 
York announces that it has decided to refund 
all extra war premiums and pay all claims in 
full. 


national 
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Insurance Sales Letters 


Open the way to real business—create a keen realization of the value of adequate in- 
surance and prepare the way for a personal call to close the application. More than 400 
salesmen are using Hull's sales creating letters for life, accident, partnership, corporation 
and fire business. An insurance company official writes, ‘Am well pleased with the letters 
Shall be able to make effective use of them.” Request i for folder 11A. 


William S. Hull, Madison, Conn. 











Agency Wants 





Prominent Agents and Brokers 








RICKERT-MELLINGER & PRINCE 
GENERAL AGENTS 


PHILADELPHIA OFFICE: 
339 Walnut Street 


LANCASTER OFFICE: 
12-16 W. Orange St. 

















MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
MOTOR CAR MUTUAL CASUALTY COMPANY 
20 NASSAU STREET, NEW YORK 
Licensed by the New York Insurance Department. Full 
coverage on automobiles at 20% reduction of conference rates. 
Brokers’ and Agents’ business solicited. 
Prompt settlement on claims guaranteed. 


Good opportunity offered for live agents in out of town 
territory. 


Telephones: John 5880, 5881, 5882 and 5883. 








WANTED 
FIRE INSURANCE UNDERWRITING MANAGER 


A large Fire Insurance Company, now being 
organized, wishes to get in touch with a man 
of broad Fire underwriting experience. 


Address, Box 68 The Spectator 
135 William Street, New York. 














Prominent Agents and Brokers 


LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 


Philadelphia Underwriters Maryland Casualty, 
British America Assurance Bonding Dept. 

New York Plate Glass 
Continental Casualty 
Workmen’s Compensation 








American Eagle 
Fidelity- Phenix 
Automobile-Hartford United American 
National Union Stuyvesant 
Insurance Underwriters Concordia 


National-Hartford EXCESS LINES SOLICITED 








SOBRINOS DE EZQUIAGA 


ESTABLISHED I82I 
General Insurance Agents 


Box 351 SAN JUAN PORTO RICO 


























F. JANSSENS 


. Agent d’Assurances 
et de 
Reassurances 
Anvers Bruxelles 


2 Courte rue des Claires 28 rue St. Michel 








Actuarial 








FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 


CONSULTING ACTUARIES 
85 Nassau Street New York 





MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 








NEW YORK STATE DEPARTMENT 


REPUBLIC FIRE OF PA. 
GEORGIA HOME OF GA. 


SUPERIOR FIRE OF PA. 
CAPITAL FIRE OF N. H. 


P. B. DUTTON, MGR., ROCHESTER 























J, L. MITCHELL 


Is Prepared to successfully negotiate and finance the re=insurance or Con- 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 


Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 








J. A: NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 


12328 Association Building 


Telephone. Central 3462 CHICAGO 








PAUL L. WOOLSTON 
INSURANCE EXAMINER, ACTUARY 


AND ACCOUNTANT 


MAJESTIC BLDG., DENVER COL. 
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Actuarial Actuarial 
DONALD F. CAMPBELL W. H. GOULD 
CONSULTING ACTUARY ACTUARY & EXAMINER 
SYSTEM REVISION 
76 WEST MONROE STREET CHICAGLt 
aie itlatiat 256 BROADWAY NEW YORK 
W R. HALLIDAY 
FRANK J. HAIGHT . 
CONSULTING 
CONSULTING ACTUARY 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 


8SIl-812-81I3 HUME-MANSUR BLDG., INDIANAPOLIS, IND. 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 
CHEMICAL BUILDING 


ST. LOUIS, MO. 





HARRIS E. VINEBERG 


Fellow Actuarial Society of America 


CONSULTING ACTUARY, INSURANCE 
EXAMINER 


First National Bank Building 


CHICAGO 





F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


Burnes & SrgaKMAn 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





JNO. A. COPELAND 


CONSULTING ACTUARY anda 
INSURANCE EXAMINER 


709 8rd NATIONAL BANK. ATLANTA, GA. 





JAMES H. WASHBURN, F.A. I. A. 


CONSULTING ACTUARY 
ROOM 1303 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Sem!-Tropical 
Business 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway 
7 J. McCOMB 


New York 





CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 








Insurance Lawyers 





= 


IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Life, py ony Etna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Concul at Belfast. Cables: MclIldowie, Belfast 








Insurance Examiners and Adjusters 








T C. RAFFERTY 
| CONSULTING ACTUARY 


Sulte 714 Weightman Building 





Complete Rate Books Formulated Philadelphia, Pa 





A SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.1.A. 


CONSULTING ACTUARY 
402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 3761 








CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 








Liabilit Territ 

Compensation R. L. NASE i Fe sa 

— Adjuster for Casualty Companies ll 

Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 
aims 











TRUST ESTATES 
By W. J. SINCLAIR 

Well-to-do men frequently have their minds burdened with the necessity of making 
some fitting provision for those who wili survive them. A leaflet published by The 
Spectator Company entitled ‘‘Trust Estates” sets forth convincingly the methods 
and advantages of creating a trust fund with a life insurance company to provide an 
annual income in the future. A real business producer. 

Prices: per copy, 15 cents; 50 copies, $4,00; 100 copies, $6,00; 500 copies, $20.00; 
1,000 copies, $35.00; 5,000 copies, $150.00; 10,000 copies, $250.00. 

THE SPECTATOR COMPANY 


135 William Street 
NEw YorRE 


CHICAGO OFFICE 
Insurance Exchange 
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Great American 
Insurance Company 


New Dork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
STATEMENT JANUARY 1, 1919 


$5,000,000.00 


RESERVE FOR 1b OTHER LIABILITIES 


15,231,512.92 


ET SURPLU US 


10,61 9,509.09 
30,851,022.0 1" 


*Includes $134,574.96 Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3lst, 1918 
United States Government Liberty Loar bonds owned 


by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


Pacific Department 
GEORGE H. TYSON, Gen’! Agent 
210 Sansome Street 
San Francisco, : California 


Western Department 
WALTER H, SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Ill. 


Boston Office Marine Department 


ROGERS & HOWES, Managers WM. H. McGEE & CO., Gen’! Agts. 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 


SAFETY for 
THE WIDOW’S MONEY 


Through The, 


. MONTHLY 
. INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville, Ky 




















EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 


Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with the 
undersigned company on salary, expense and 
commission. In writing give full details, past 
history and reference. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 

















Curcaco Orrroz: Insurance Exchange 





NEW EDITION 


“LIFE INSURANCE SAYINGS” 


By the late JAMES T. PHELPS 
TERSE, POINTED AND CONVINCING 


Arguments in favor of life insurance, used by a most successful solicitor 


PRICE $1.00 PER COPY 
THE SPECTATOR COMPANY 








ACTUARIAL STUDIES 


ceo.” 1. “SOURCES AND CHARACTERISTICS OF THE PRIN- 
IPAL MORTALITY TABLES.’’ Price $1.25 plus cost of delivery. 


neo, bap IV. ‘*GRADUATION OF MORTALITY AND OTHER 
BLES.”’ Price $1.25 plus cost of delivery. 


wane volumes of about eighty pages each, bound in maroon cloth, are 
issued by the Actuarial Society of America. 


Chapter on “‘ Disability Benefits’’ (Study No. V.) is nearly complete and 
oheuli be ready shortly. 


Good progress has also been made on the chapters “‘ Construction of 
Mortality Tables (No. II.) and ‘‘ Population Statistics” (No. III.). It will 
probably take several months to complete these for publication. 


THE SPECTATOR COMPANY 


Cuicaco OFFICE 135 WILLIAM STREET 
Insurance ExcHaNncE NEW YORK 








Improved Indiana Farms 


135 William Street, New Yor | Gary Theatre Building 





FARM LOANS 


FIRST MORTGAGE LOANS 


ASK FOR LIST 


GARY NATIONAL ASSOCIATES COMPANY 








Highest grade loans obtainable 


GARY, INDIANA 
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WE WANT AGENTS 


to push our five=-point-nine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 


e “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 





Home Office—Register Tribune Bldg.—Des Moines, Iowa 


Henry M. Schnarr 
Secretary=Treasurer 


FIRE 
RE=-INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 


Horace R. Wemple 
President 


New York New York 

















Fire Casualty Life 
RE-INSURANCES 


WILLIAM GC. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 


PIONEER LIFE INSURANCE CO. OF AMERICA 


Kansas City, Mo. 
POLICIES THAT SELL 


Double Indemnity for accidental death. 
Total and Permanent disability benefits, 
Partial disability benefits. 
Surgical Operation benefits. 
Annual Dividends. 
Policy luan insurance. 
Freedom, occupation and travel. 


TERR#ITORY OPEN IN MISSOURI AND KANSAS. 
John W. Cooper, President. 











A report of an Examination of the 


FORT WORTH LIFE 


of Fort Worth, Texas 


made in Feb. 1918, by the Insurance Commissioner of 
Texas, concludes: 

“‘We are impressed that the management of this Company is entitled to 
commendation in that it is apparent that at the present time, as well as in 
the past, their aim and intention is to conduct a clean, legitimate, and 
profitable business, both as regards Stockholder and the Insuring Public 
and that the steady advancement herein exhibited is due in a very great 
measure to the aforesaid conditions.” 


Admitted Assets Exceed One Million Dollars. 
Agents wanted for good territory in Texas. 











Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
V. A. YOUNG, Supreme President, LAWRENCE, KANSAS 











Live Men Can Double Their Income 


selling our 


MONTHLY PENSION BONDS 


(copyrightea) 


Under our Service Pension Contract 


The LaFayette Life Insurance Co. 
LaFayette, Indiana 


Ww. w. LANE, Secretary. A. E. WERKHOFF, President. 








- es 
Home Friendly Society 
of Baltimore, Maryland 
has grown so in popularity until it 1s now generally conceded to be 
“tone of the leading Industrial life insurance companies in America” 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for 


Rates ana Terms to Agents 








FEDERAL CASUALTY COMPANY 


DETROIT, MICHIGAN 
HEALTH AND ACCIDENT INSURANCE 


Exceptional opportunities for Agents in New York, 
Metropolitan District. 
Vv. D. CLIFF, President 





FOR FOLDER 
SHOWING ELABORATE DISPLAY 




















Western Michigan 
General Agency Openings 


OUR POLICIES SELL 


RATES PER $1,000 
Age 30.... ....... $13.00 Pe errr $14.50 
ee $16.00 eT ee $17.50 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 
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The Publications of 


Charles & Edwin Layton 


Tue SpecrAtor Company are the sole agents in the United States 
for the old-established and well-known house of CHARLES & 
EDWIN LAYTON, London, England, whose list of publications on 
Fire and Life Insurance, Annuities, Friendly and Building Societies, 


etc., are among the most valuable and standard treatises. 


JouRNAL OF THE INSTITUTE OF ACTUARIES AND ASSURANCE MAGAZINE. 
Subscribers’ names received, to whom the parts are sent on publication. 


Price, Per Part occcccccccsccoceccceceerscecesscevesissns ot ecsecee 
An Improvep Taste or Five-Ficure LocaritHMs. By E. Erskine Scott. 
ORE (zp ncaend cub aticaoe eReader cet dleetetautawes lain, $2.00; index, 


Tue Institute or Actuarizs’ Text-Boox. Part I. Interest, including 
Annuities Certain; revised edition. By Ralph Todhunter. Price.... 
Tue Institute or ActuaRIES’ TEXT-Boox. Part II. Life Contingencies, 
jeanne Life Annuities and Assurances. By George King, F.I.A. 
OE soo alerd Cale a CHE ERE Se ROE REE He ROU E CAUM NE TAe BREN NA TL eae 
TRANSACTIONS OF THE SECOND INTERNATIONAL ACTUARIAL ConGrEss. Price. 
A TREATISE ON INSURANCE CoMpPaANiEs’ Accounts. (New and revised edi- 


tion.) By A: EB, Sprague: Pric@ec sc ccccccccccussdvoessetvens des 
Frequency CuRVES AND CoRRELATION, Including Addendum. By W. Palin 
DIGemtOt “ReICR, soc ocec nos cowates ccccccucenensee dup eedawadtawens 


Tue THEORY OF THE CONSTRUCTION OF TABLES OF MorTALiTy and of similar 
statistical tables in use by the actuary. By George F. Hardy. Price. 
ELEMENTS OF FiniTE DiFFrERENCES. Second edition. By J. Burn and 
Ee NN IEE pe nkccncadveuewseecccsucccddectentenscevannes 
On THE BooKKEEPING OF A LiFe Orrice. By James John M’Lauchlan, 
Robey. RCO) vcncccoceccwieddeseutadgacacwccusddes Gegnmencuscees 
—— Ses FOR INSURANCE STuDENTS. By Robert Murrie, 
F. RIGE Kccavecnendeeavecnss ka mesa den nue cele judd ole aces aces es 


- Stock ExcHANGE INVESTMENTS IN THEORY AND Practice. With chapters 


on the Constitution and Operations of the Bank of England and the 
National and Local Debts of the United Kingdom. A course of 
lectures by Joseph Burn, F.I.A. Price.......cccccccccccccccccsece 
ComBINED EXPERIENCE OF LIFE ANNUITANTS (1863-1893). Deduced from 
the records contributed by companies in respect of annuities granted 


within the United Kingdon, Price: « ...ccccccceccccceccusecsaccecces 
ComMBINED EXPERIENCE OF ENDOWMENTS (1863-1893). Price......sseee- 
ComMBINED EXPERIENCE, whole life (1863 1893). Males.........+. wadedes 
CoMBINED EXPERIENCE, whole lite (1863-1893). Females........ weeacuee 
British Orrices LiFe Tasies (1893). Aggregate Tables. Price........ 
British Orrices ANNuITy TasBLeE. Male and Female. Price..........- 


British Orrices Lire TasBies (1893). Select Tables, Male Lives. Price. 
BritisH Orrices Lire TaBLEs (1893). An account of the principles and 
methods adopted in the compilation of the data, the graduation of the 
experience and the construction of deduced tables. Assured Lives and 
EGle EEE, NEE onc cca cccaekncesceuucassd cadanslaneeease 
GRADUATED EXERCISES AND EXAMPLES, with Solutions, for the use of stu- 
dents of “The Institute of Actuaries’ Text-Book.” Parts I. and II.. 
Tue Law oF Lire Assurance. By Charles John Bunyon, M.A., Barris- 
ter-at-Law. Fifth edition, by J. Vesey Fitzgerald. Price...... 
VatuaTion TABLES, based upon the Institute of Actuaries’ Mortality Ex- 
erience (HM) Table, at 3, 3%, 4 and 4% per cent; also Values of 
olicies on the HM (5) Table at the same Rates of Interest. By 
Ralph Price Hardy. Price .......cccccccccccccccecccccccccccccscs 
Premium Conversion Tastes. By Rothery & Ryan. Price...........++ 
An Account OF AN INVESTIGATION OF THE SICKNESS AND Mortatity Ex- 
PERIENCE OF THE I. O. O. F. Manchester Unity Friendly Society 
(1893-1897), with tables, by Alfred W. Watson,, F.I:A., F.S.S. 489 


Pages: PCO. siascais 60000 see eee ececcees sete cece esceee tc ecccene 
Tue Tueory or Finance. Being a short treatise on the Doctrine of In- 
terest and Annuities—certain. Price ...........ccccccccccccccccce 


Tue Detection oF Forcery. A Practical Handbook for the use of Bank- 
ers, Solicitors, Magistrates’ Clerks, and all handling Suspected Docu- 
ments. By Douglas Blackburn (late expert to the Natal Criminal In- 
vestigation Department, and the Transvaal Republic), and Captain 


Woattumat Cadaer Price 5.04 cauecnexeeccesadcteccasanveucnesnaees 
Outings oF Burcitary Insurance. By F. D. McMillan. A Handbook 
for Students: and Insurance Officials. Price... «2.2 oc<cccrcsccaccnsss 


Bunyon’s Law or Fire Insurance. By R. J. Quin, LL.B., Barrister-at- 
Law. Sixth Edition. “Of this standard work it may safely be said 
that points on Fire Insurance Law which cannot be found in Bunyon 
are unworthy. of notice” Eaw. Prices «osc cacave svn ctcenurwccess« 

Frre Insurance Hanp Book, in which all the various kinds of Fire Risks, 
with the British Tariff Rates, are arranged alphabetically: being a com- 
plete and valuable Book of Reference on all the principal points con- 
— with Fire Insurance Practice. By W. S. Coles and H. S. Bell. 

WCE -xuuvne nucusuen sone de Sececre cals twee aw akae Vana awa weede was 

REMARKS ON THE APPORTIONMENT OF FrrE Losses. By the late William 
Henry Hore. Illustrating, by numerous examples, the practice of the 
Offices in complicated average and non-average cases. A reissue of 
Par standard work, with introductory preface by Thos. J. Milnes. 

WIG, cabin awa dein vad vie'c a Cues bas 6 eRe Ce ENE SMARTER A Cee Man Et ene 

Insurance Princrpies (other than Life and Marine). By Ernest Brooke. 

pocket reference book for the use of insurance men, interleaved. 


BUCO cca sacs ciesiucd inenesnee dau cacaddadaarnnccadevdaseccexdeds 
Fire Insurance Contracts. By Ernest Brooke. A Lay Guide to the 
study of Legal Text Books. Price: .....-cccsccseccccscessceeveces 


Pocket Guipe To DraFtinG Fire INSURANCE PoLiciEs: forming a standard 
reference for uniformity of method, trade and legal clauses and war- 
ranties, etc. By Chases Edwin Noverre. Second edition, revised 
SUG enlarged. “Wee? owacdd ven cians caxcwaseougandonesdse wecsexens 

Fire Loss SetrteMents, AND THE CONDITIONS OF Fire INsuRANCE Pott- 
cies. By Thos. J. Milnes. A Handbook for General Use.__ Price... 

AVERAGE aND CONTRIBUTION IN FIRE INSURANCE, including a History of 
the Average Clause and a New Method of Apportionment. Past 
ges nog Clause and a New Method of Apportionment. By H. S. 
fel, “EEMEO Cady tia rue eco bsacdnaee se Vedne ear aaeneeaeucdawasaueaues 


$2.50 
3.00 
5.00 
10.00 
12.50 
2.50 
4.25 
8.00 
4.00 
1.25 
1.00 


7.50 
7.50 


8.00 
2.00 
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As Sole Agents for the United States the undersigned will send any 
of these works postpaid to any address on receipt of price. A com- 
plete list of C. & E. LAYTON’S publications will be forwarded upon 


receipt of ten cents in stamps to cover cost of mailing. 


— THE SPECTATOR COMPANY 





135 WILLIAM STREET 
NEW YORK 














INFORMING WORKS OF VALUE 
TO AGENTS AND PROSPECTS 


By WILLIAM T. NASH 


(Originater of Monthly Income Insurance) 


Much valuable advice and instructive matter for agents, including the 
veteran and the beginner, can be found in the publications issued by The 
Spectator Company of which William T. Nash is the author. 


EXCLUSIVELY FOR THE INFORMATION OF AGENTS 
MULTIPLYING YOUR INCOME, price $1.50. 


This is one of the b-st books ever put out for the instruction of agents. 
Every beginner should master it and even the veteran will find new inspira- 
tion. In flexible bin_ing. 


THE MONTHLY INCOME POLICY, price 50c. 


As the originator of monthly income insurance, Mr. Nash is especially 
well qualified to instruct the field workers on this subject. Large numbers 
of — have been placed through the hints contained inthis book. Bound 
in cloth. 


A GREAT FUTURE, price 25c. 


A pamphlet showing forcibly the unlimited opportunities for advancement 
of the solicitor in the selling of life insurance. 


METHODS THAT WIN SUCCESS, price 15c. 
Three short stories bearing on methods adopted by successful agents are 
brought together under the above title. The names of these stories are 
Eggs and Life Insurance,” ‘‘Blue Chips” and ‘‘The Man Next Door.” 
Each story carries a lesson. 


THE STORY OF ED. REDLICH, price 15c. 


_ Atruestory of the opportunities in Life Insurance for the average man, told 
in simple but forceful style. 


FOR THE PROSPECT AND POLICYHOLDER 


All the leaflets and pamphlets listed below, also written by Mr. Nash, 
have proved great business producers. Each one has a special punch lead. 
ing to the signature on the dotted line. 


THREE LEAFLETS ON MONTHLY INCOME INSURANCE 


ONE WOMAN’S EXPERIENCE WITH A MONTHLY INCOME .15 
SRA AECGD We ree WOHOP RW 6555 ec ects cndesncesaeunes 2 .10 
MERIT CP oo son ccd duc cessacvesdeccudnaecdaugeaensens 15 


LEAFLETS CONTAINING GENERAL ARGUMENTS URGING THE 
VALUE OF LIFE INSURANCE 


ONE FARMER’S EXPERIENCE WITH LIFE INSURANCE... .15 
ONE YOUNG MAN’S EXPERIENCE WITH LIFE INSURANCE. .15 


Oe EP Ben R AA UN ee na See tN .15 
ONE lama EXPERIENCE WITH ENDOWMENT INSUR- 
De avina nel unta ach twee Cae eetUee dhs ated Wat eas .15 
NOT JUST NOW: A Warning to Dilatory Prospects........... .15 
WHY WE DON’T LIVE FOREVER: Emphasizing the Necessity 
of Keeping Life Insurance Policiesin Force.................. -10 


SHORT STORY SERIES FOR AGENTS—METHODS THAT 
WIN SUCCESS: Three stories with good ppinters, “Eggs and 
Life Insurance,’’ ‘‘Blue Chips,’’ and ‘‘The Man Next Door.”’ .15 

THE COST OF DYING—Providing for the Inheritance Tax .... .15 

_ Agents soliciting accident insurance will find some compelling arguments 
in a leaflet entitled 

TEMPTING FATE: Showing the Accidents Likely to Befall 
Even Preferred Risks. (Illustrated) ....................... .20 

Sample copies of each of the eleven leaflets under ‘‘For the Prospect and 

Policyholder” vary at 20c, 1dc, or 10c, amounting for the eleven leaflets to 
$1.60. The price of the five booklets under the head of “‘Exclusively for 
the Information of Agents’ is $2.55. Send us remittance for $3.50 and we 
will mail you sample copies of all (16) of the Nash publications. Send for 
circulars giving prices in quantities. 


THE SPECTATOR COMPANY 


CHicaco OFFICE 135 WILLIAM STREET 
INBURANCE EXCHANGE NEW YORK 








THE SPECTATOR Thursday 














NATIONAL FIRE The Company that 


INSURANCE UNDERWRITERS Leads them all in Kansas 
OF PENNSYLVANIA 


C. H. MILLER, Pres.-Treas. W. P. LEWIS, Secretary Invites correspondence on the subject of Agency 
FINANCIAL STATEMENT connections in territory of real productiveness. 
JANUARY Ist, 1919 


Municipal Bonds and Stocks cntctene Golae) ‘ $308,163.00 T h € F a r m e r S k B a n k e r S L 1 f € 


Cash on hand and in banks. . 41,409.83 


04,681.91 Insurance Company 
——— WICHITA KANSAS 


$450,531.79 











Reserve for unpaid losses ,000. 
Reserve for unearned premiums 183,263.69 


“Fie 288 9 Metropolitan Casualty Insurance Co. 


259,268.10 
$450,531.79 OF NEW YORK 
JAMES R. SKINNER Home Office 47 Cedar Street 


Managing Underwriter 
EVANS BUILDING WASHINGTON, D.C. PLATE GLASS—BURGLARY 
Risks accepted throughout U. S. and Canada ACCIDENT—HEALTH 
INSURANCE 


66 99 
JIM tS DEAD EUGENE H. WINSLOW, President 
By THEODORE J. VENN ROBERT A. DRYSDALE, Vice-President S. WM. BURTON, Secretary 


Such is the title of a brief leaflet, one of this year’s publicat’ons of The S tator peeping adinensngnmaleipegpgemintdaennageieged 
uch is the e e Spectato 
Company. It presents forcefully and convincingly the c.rcumstances against which RELIABLE AND ENERGETIC AGENTS WANTED 


a woman whose husband dies w.thout insurance has to battle. Br.ngs home its moral 
and bringsin the apps. Prices: per copy, 10 cents; 50 cop es, $2.00; 100 cop‘es, $2.50; 
500 copies, $10.00; 1,000 copies, $15.00; 5,000 copies, $70.00. 


THE SPECTATOR COMPANY 


Insurance Exchange eNEW YORE SALARY AND COMMISSION 


THIS IS TOM JONES’ WIDOW offered to capable man to manage an im- 
Tom Jones believed in spending his money as he made it, but after his death his portant open territory, comprising seven 


widow had none = spend. ‘The situation (set forth in a six-page folder) is brought 

home so poignantly to the man who needs the lesson, that the company using this j j j 

little publication virtually adds the equivalent of many salesmen to its list. Price: counties in Pennsylvania. Address 

per copy, 10 cents; 50 copies, $1.50; 100 copies, $2. <“¢ 500 copies, $10.00; 1,000 copies, 

$15.00; 5,000 copies, $65.00; 10,000 copies, $125.00. Ww. E. NAPIER, Secretar 
THE SPECTATOR COMPANY a ’ . 


Seeurence Sachaage “net SCRANTON LIFE INSURANCE CO. 


SCRANTON, PENNA. 
. PHC N i ASSURANCE COMPANY, 
LIMITED, OF LONDON 


(ESTABLISHED 1782) 


















































FIRE 
USE AND OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 
HEAD OFFICE FOR THE UNITED STATES THE TWO REPUBLICS LIFE 


100 WILLIAM STREET, NEW YORK CITY 


PERCIVAL BERESFORD, Manager INSU RANCE CO. 
AN ASTRAL FLIGHT AND ITS LESSON EL PASO, TEXAS 


This leaflet has proved its value for life insurance agents. It tells the story of a A. H. RODES, - - - President 


man who from the other side of life’s great divide sees with horror the suffering endured 
by his family because while on earth he fa‘led to secure insurance. No uninsured 
man can read it and remain in possess‘on of a clear conscience. 


Prices: per copy, 10 cents; 100 cop‘ es, $2.50; 500 copies, $10.00; 1,000 copies, $15.00; Our Slogan— ; 1k 
5,000 copies, $70.00; 10,000 cop’ es, $125.00. ur Slogan—Every man has an insurability. 


THE SPECTATOR COMPANY Does this interest you, Mr. Agent ? 
CHICAGO OFFICE 135 William Street 
Insurance Exchange NEw YorK 





























American Bonding and Casualty Company 


Over $900,000.00 in approved securities on 
deposit with Iowa Insurance Department for 


Surety and Fidelity Bonds pppoe protection of policyholders. 
CASUALTY COMPANY Assets March 31st - $1,422,858.01 


SIOUX CITY The unprecedented growth of this company is 


evidence of the quality of our Service. Agents 
are invited to avail themselves of this service 
where we are not represented. 


Casualty Insurance 


Home Office: Sioux City, Iowa. 
Gus. A. Elbow, President 
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Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL,-ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N.Y. State, 56 Maiden Lane, N.Y. 














“SOUTHERN LIFE AND HEALTH INS. CO. 
‘“‘Oldest and Best’’ 


Has openings for good debit men and business 
producers. 


P, O. BOX 884 BIRMINGHAM, ALA. | 
ALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE. MD. 


WILLIAM O. MACGILL, PresIvENT. 


Agents desiring to connect themselves with a solid and progressive, yet conservative 
Life Insurance Company, can address S. D. Powell, Secretary, giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive forms 
of policies. 








FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817 Incorpcrated March 27, 1820 
Charter Perpetual 


$1,000,000.00 


Net Surplus 
Surplus to Policy Holders 
E. C. IRVIN, President. 
J. W. COCHRAN, Vice-President. 
JNO. B. MORTON, 2d Vice-President. 
M. Li wane ae pyre ed and Treasurer. 
. KELLY, JR.. 


“mi | 


ull 
fi sistant Secretary. 
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“‘OUR BONDS GUARANTEE INTEGRITY’”’ 


CASUALTY 
INSURANCE 


SURETY 
BONDS 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 














LONDON AND LANCASHIRE FIRE 
INSURANCE COMPANY, L1D. 


OF LIVERPOOL, ENGLAND, 


_. LONDON& 
4 LANCASHIRE. 
FIRE 


- . INSURANCE COMPANY 
LO. 


NEW YORK DEPARTMENT: 
57 AND 59 WILLIAM STREET 


A. G. McILWAINE, Jr., MANAGER 





GEORGE iE WASHINGTON LIFE INSURANCE CO. 


CHARLESTON, W. VA. 





If you are a capable Insurance 
f/ Salesman we have an attractive 
y \\ offer. 
\ For particulars address 


JAMES A. EDGAR, Jr. 
Manager of Agencies 














COMMONWEALTH CASUALTY COMPANY 


PHILADELPHIA’S OLDEST CASUALTY COMPANY 
AUTOMOBILE. and TEAMS INSURANCE 
an 
NO OTHER LINES BEST POLICIES SRSA WEST RATES 

UP-TO-THE-MINUTE Service 
WE SOLICIT YOUR BUSINESS 

CONSTANTLY INCREASING BUSINESS and 

FINANCIAL STRENGTH 














ESTERN ASSURANCE 
OF TORONTO 


FIRE, EXPLOSION—RIOTS CIVIL COMMOTIONS AND 
STRIKES~MARINE AND TORNADO INSURANCE 


COMPANY 


Incorporated 1851 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1919 


$4,693,580.53 
SURPLUS IN UNITED STATES $1,733,616.33 
TOTAL LOSSES PAID IN UNITED STATES FROM 


1874 TO 1918 INCLUSIVE $45,098,883.86 
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High Class Salesman Wanted 


to sell American Credit Insurance 


Credit Insurance begins where Fire Insurance stops—after 
merchandise has left the protection of four walls, and been 
turned into accounts. 


And American Credit Insurance does far more than merely 
provide for the payment of abnormal losses. It establishes 
a safe credit basis. It promotes the means to prevent losses. 
It eliminates waste, and reduces the failure rate. 


Thus, when you sell American Credit Insurance, you are 
selling a constructive and highly desirable Service needed 
and wanted by the leading Manufacturers and Jobbers. 


This calls for integrity and ability of the highest order— 
for an Al salesman. To such a man we can offer an un- 
usual opportunity. 


Commission basis only. 


THE AMERICAN CREDIT 
INDEMNITY COMPANY 


of NEW YORK E. M. TREAT, President 
415 Locust Street 91 William Street 
St. Louis, Mo. New York 


Offices in all Principal Cities 


A. B. Treat, Gen’! Eastern Mgr. 


91 William Street New York 








THE SHENANDOAH LIFE 


of Roanoke, Virginia, has of course exceeded 
all previous records as of the first six months 
of 1919. We are not bragging especially 
about this, although an increase of over 
185% is not a bad record. All Companies 
are experiencing unprecedented business, and 
we are getting our share of it, and think ou 
progress in equal ratio all along the line has 
been phenomenal. Men of ability and ex- 
perience who wish to make an Agency con- 
nection with a young Company whose future 
is assured, and a Company who will assure 
their future, will be interested in addressing 
me. 
° 
Gaylord Davidson 
Agency Manager 


Roanoke Virginia 











A. Valuable Aid to Life Insurance Agents 


The Monthly Income Policy 


By W. T. NASH 





A booklet containing instructions to Agents 
relative to the advantages of the monthly income 
form of insurance. 


Arguments Clearly Set Forth Hints, Instructions and Aphorisms. 


The publishers have issued two editions of this work, one being 
in cloth binding, for permanent use by the life insurance canvasser; the 
other in heavy paper binding. 


PRICES 


Cloth Binding Heavy Paper Binding 
a $ .50 errr: $ .30 
RE RIOR. 6 ccccsnccee 4.00 ee Sere 2.00 
5  ‘beaaneeen ee 15.00 Me) “sncuccsssaones 6 
AE REE 25.00 ee 
500 f eakeesseseee 100.00 5 oC Asta boSene eee 40.00 
Se! oS  Savedeesseos 150.00 vcasaneeesset 





An Auxiliary Publication 


Saving What You Leave 


A leaflet pointing out to prospects the advantages of monthly 
income policies. 
Send 10 cents for sample copy. 


THE SPECTATOR COMPANY 


Cuicaco OFFICE 135 WiniraM STREET 
INSURANCE EXCHANGE NEW YORK 














Relating to the Insurance Business 
THE SPECTATOR COMPANY 


Has issued its standard annual statistical publications, as follows: 


THE FIRE INSURANCE POCKET INDEX, showing the condition of 
the principal stock fire insurance companies in comparative form 
for ten years. Now Ready. 

THE LIFE INSURANCE POLICYHOLDERS? POCKET INDEX, showing 
the financial condition and business transactions of American and 
Canadian life insurance companies in comparative form for five 
years. Now Ready. 

POCKET REGISTER OF LIFE ASSOCIATIONS, showing the condition 
and business stipulated premium assessment and fraternal associa- 
tions; comparative tables for five years. Now Ready. 

THE POCKET REGISTER OF ACCIDENT INSURANCE, showing the 
condition and business of stock and assessment accident insurance 
companies and associations transacting personal accident insur- 
ance; comparative tables for five years. Now Ready. 

THE HANDY CHART OF CASUALTY, SURETY AND MISCELLANEOUS 
INSURANCE COMPANIES IN AMERICA, showing the condition 
and business of over 100 companies transacting various classes of 
business in comparative form for ten years. Now Ready. 


The above publications contain the statistics of the companies, compiled from official 
reports, and include the,transactions of 1918. The tables‘areimade up in conv: nient 
pocket form, having serviceable manila covers, and are invaluable to insurance men 
of all classes for ready reference. These publications are frequently spoken of as 


“Spectator Charts,’’ and have become standard authority because of their trustworthi- 
ness and the convenient manner in which they are made up. 


PRICES 
In Manila Cover - = = = = = = = 50 cents 
In Flexible Pocketbook - - - - - = «= 75 cents 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 Wittiam StRceT 
INSURANCE EXCHANGE NEW YORK 
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